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The /xter Ocean announces that a | 
new star has appeared in the firmament, | 
the /nsurance Gazette, edited by W. E. | 
Underwood, and hailing from Milwaukee. 
It is the alias and successor of the Zoca/ 
Agent of Kansas City. In the past two | 
or three years Underwood has started | 
journals at New Orleans, Dallas, Texas, 
Atlanta, and Kansas City, none of which | 
are now in existence. 


The Massachusetts Benefit is now in a | 
receiver’s hands, and the vast and intri- | 
cate work of settling the many tangles | 
connected with its failure will shortly be | 
begun. In all the history of life insur- | 
ance, there has been no assessment fail- | 
ure so large or embracing so many prob- 
lems as are involved in this. Questions 
without number will come up and be set- 
tled, that have never been raised before, 
because when similar concerns have gone 
to the wall they were not of enough im- 
portance to push the principle of the as- 
sessment law to its full limits. 

In the first place the great question, 
which will undoubtedly finally be an- 
swered by the supreme courts, will be 
whether members of the Massachusetts 
Benefit can and will be assessed for their 
share of the association’s indebtedness ; 
whether a member who had lapsed before 
the failure remained resposible for that 
part of the indebtedness incurred while 
he was a member. Of course the theory 
of the law would answer this in the af- 
firmative, but it is yet to be decided 
whether active steps will be taken to en- 
force payment by process of law. An 
inquiry to the Massachusetts Insurance 
Department from this paper on the point, 
also as to the probable disposition of the 
amount on hand as surplus paid in by 
“natural premium’’ members as_ reserve 
on their own policies brought this reply : 

Neither of the questions you raise has ever 
to our knowledge been passed upon by our 
courts, probably because in none of the fail- 
ures of similar concerns heretofore has the 
aggregate amount involved seemed to jus- 
tify the expense of carrying them through 
to final decision. But in present case the 
amounts are large and it is quite sure they 
will have to be sodetermined; this as relates 
to the liability for further assessments. 
Whether any of the funds can be considered 
as privileged is a new question, which also 
will no doubt be the subject of contest. 


As regards assessing the members for 











the indebtedness, it is undoubtedly true 
that the proper construction of the as- 
sessment law will force the receiver to 
keep assessing until everything is liqui- 
dated; on the other hand, in cases of as- 
sessment failures heretofore, there has 
been merely a nominal attempt to make 
collection. But as the Massachusetts 
department says, the present instance in- 
volves such large amounts that the mat- 
ter will be fought out to the end. 

A most interesting question will also 
have to be decided as to the disposal of 
the so-called reserve funds on hand. It 
is, of course, known that the Massachu- 
setts Benefit had several classes of poli- 
cies, among others those written since 
1890, on what was considered the reserve 
level premium plan; that is, while the 
regular legal reserve was not maintained, 
a certain amount believed by the man- 
agers to be sufficient to keep the premi- 
um level, was charged and set aside. 
This, of course, was supposed to have 
nothing to do with the mortality fund, 
but is collected and held for a certain 
and well-defined purpose—to keep the 
premium level. The assessment laws, 
strictly interpreted, does not recognize 
any reserve, but any amount on hand 
would probably be considered surplus of 
the company. The very interesting 
question to decide is whether this money 
now held by the receiver of the Massa- 
chusetts Benefit is to be returned to 
those who paid it in, and to whom it 
rightfully belongs, under the policy con- 
tract, or if it is liable for the death bene- 
fits now due, accumulated from all 
classes of policies. As will be seen, the 
Massachusetts Insurance Department re- 
fuses to express a positive opinion on 
either of these points. 


That bright insurance journalist, N. 
H. Weed, managing editor of the Wes/- 
ern Insurance Review, of St. Louis, has 
now secured full control of the paper, 
and announces that he has secured for 
associate editor, Actuary A. F. Harvey, 
of the Missouri Insurance Department. 
The Review, always fresh and interest- 
ing, under Mr. Weed’s editorial charge, 
will doubtless now take on even brighter 
hues for the future. 


The Staxdard is authority for the 
statement that the New York insurance 
department will make a simultaneous 
examination of Jameson &. Freling- 
huysen’s companies, the Globe, Broad- 
way, and Insurance Company of the 
State of New York. If the New York 
department insists on examining the 
brokerage books of Jameson & Freling- 
huysen along with those of the other 
companies, and examine all the com- 
panies at once, it ought to be sufficient to 
decide as to their solvency and legitimacy. 
At the same time the reputation of the 
New York department is such that a 
favorable report is often of no value. 
The New York department has really 








made favorable reports on examinations 
oftener where results showed that they 
were not justified than where the exam- 
nations turned out to be correct. In 
short, as we stated in the last issue: 

The insurance public does not want any 
examination by the New York or any de- 
partment that will not examine the entire 
workings of the Jameson & Frelinghuysen 
brokerage business, of the Globe Insurance 
Company, of the Insurance Company of the 
State of New York and of the Broadway 
Insurance Company. And an examination 
will not be relied on unless the three com- 
panies are examined at once and in a 
thorough manner; that is,taking them allin 
a bunch so as to preclude any possibility of 
the assets of each company being used more 
than once. In plain, after what has hap- 
pened, only one kind of an examination will 
go and that must be an honest and com- 
plete one. The Manufacturers Lloyds can- 
not legally be examined, but it would be 
well to keep an unofficial eye on it also. 
Now that it is decided there is going to 
be an examination, let it be a thorough 
one and one that will stamp itself as 
reliable and authentic. 


The Fire /usurance Policy-Holder is 
a new journal in Cincinnati published by 
W. P. Dickerson in the interests of the 
Lloyds. The first number is quite in- 
teresting and shows good talent in the 
make-up. It is not designed to circulate 
among insurance men. 


TELEGRAPHED NEWS. 


Non-union Committee Out With Cireular. 
John J. Stoneham Elected Secretary Com- 
mercial Mutual Accident.—Le Gage 
Pratt Succeeds L. D. Drewry.— Prus- 
sian National Works Smooth 
Scheme. 

CuHIcaGco, Sept. 1.—-(Sfecita/.)—The 
non-union committee of fire managers, 
consisting of M. O. Brown, Gustav Wol- 
laeger, T.W. Letton, J. J. Hayes and W. 
Fred McBain, are out with a circular 
urging non-unioners to attend the Sara- 
toga meeting. They say: “We have 
reached a point where co-operation 
among companies isabsolutely necessary 
in order to prevent general demoraliza- 
tion in rates and practices.”” The circu- 
lar urges the dropping of long cherished 
ideas so as to agree upon important is- 
sues, and wants all to meet the situation 
in a broad, liberal spirit. 


John J. Stoneham superintendent of 
agencies of the Commercial Mutual Ac- 
cident of Philadelphia, has been elected 
secretary to succeed the late Robert 
Shean. 


C. E. Rollins, Jr., son of the publisher 
of the Argus, who has been on _ his 
father’s paper since 1893, goes with the 
local agency of C. A. MacDonald & Co. 

Le Gage Pratt, who has very success- 
fully filled the position of superintendent 
of agencies of the Life Insurance Clear- 
ing Company, has been appointed to the 
same position with the Mutual Benefit, 
succeeding LL. D. Drewry, now Ohio 
state agent. 

The Prussian National, which is barred 
from doing business in New York owing 
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to its being a German company, has 
worked a scheme to circumvent the rul- 
ing. Manager Letton, of Chicago, has 
been appointed state agent for New 
York of the Concordia, and General 
Agent Rice of the Prussian National at 
New York will look after the business. 


The local agents at Kalamazoo, Mich., 
who have been engaged in a disastrous 
rate war, have come together and signed 
an agreement to abide by the rates of the 
Michigan Inspection Bureau. 


Just Before the Battle. 

Cuicaco, Sept. 1.—(Sfecial.)—The 
steering committee of the non-union 
companies is still wrestling over the 15 
per cent flat commission in ‘‘excepted 
cities” and the multiple agency question. 
It is believed that some result will be 
reached by Saturday, so that a scheme 
can be presented to the non-union meet- 
ing next Monday at Saratoga. The op- 
ponents of sole agencies argue that the 
companies that have annex companies 
and underwriters’ associations will have 


a great advantage over a company that | 
It prac- | 


has its own separate existence. 





tically gives the former two, and in some | 


instances, three separate agencies. The 
small companies, however, demand sole 
agencies. Chairman M. O. Brown stated 
to-day that about thirty non-union com- 
panies would be represented at Saratoga, 
not nearly so many as was anticipated. 
Some prophesy a long, stubborn meeting 
of the union; others say the non-union 
element will soon agree as to whether 
the companies will enter the union. 
There will doubtless be a stiff fight on 
the two issues named. Most managers 
will leave here Friday for Saratoga. 


National Life Convention. 

Programs have been sent out for 
the annual convention of the National 
Association of Life Underwriters, to be 
held at Milwaukee Sept. 14, 15 and 16. 
Headquarters will be at the Hotel Pfister. 
Among those who will read papers are 
C. M. Ransom, C. W. Pickell, J. A. De- 
Boer, and C. A. Loveland. Those who 
are expected to attend from Cincinnati 
are Collin Ford and wife, J. W. Iredell 
and wife, C. E. Logan and wife, Ike 
Bloom and wife, and Millard W. Mack 
and wife. : 


Philip H. Gray has been appointed 
Michigan state agent of the New Eng- 
land Mutual Life, succeeding Jay Bas- 
sett. It was practically given out some 
months ago that M. I. Whitman, for- 
merly state agent of the Mutual Benefit, 
would secure the New England appoint- 
ment, and it was rumored that this 
would be on account of the warm friend- 
ship between he and Superintendent of 
Agencies Appel, but evidently something 
failed to connect, as Mr. Whitman is now 
entirely out. 


i 
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The Western situation wholly depends 
upon the outcome of the Saratoga meet- 
ings. Either the fire insurance interests 
will all amalgamate into one body or 
there will be the most disastrous rate 
war that ever was fought. There will 
be no half-way scheme. The steering 
committee of the non-union companies 
and the governing committee of the 
Union fully understand each other. 
They have been meeting each other 
jointly or as individuals almost every 
day to try to formulate some scheme 
whereby the two elements can come to- 
gether. The non-union committee real- 
izes that the outside companies must be 
almost unanimous in agreeing to unite 
with the Union. There can be nostrong 
outside element. Either all, or with a 
very few exceptions, will join or practi- 
cally none at all. Some non-unioners 
are holding aloof, are indifferent and 
waiting to see what the rest intend to do 
or what will be the result of the Saratoga 
meeting. Many are suspicious and fear 
the Union companies will be faithless. 
Some demand certain concessions before 
they agree to enter, others want to dic- 
tate. The committee appointed to se- 
cure signatures to the 15 per cent agree- 
ment, not including the ‘‘excepted ci- 
ties,” has not secured more than two or 
three more in addition to the twenty- 
eight which signed soon after the non- 
union conference, August 6. The com- 
mittee to receive replies as to whether 
the companies will attend the Saratoga 
meeting is not having the responses it 
expected either in number or expression. 
Several replies are ambiguous, guarded, 
or indefinite. Notwithstanding this, a 
large representation of non-union com- 
panies is anticipated at Saratoga. The 
steering committee will have a plan 
mapped out beforehand to present. It 
will be comprehensive and will embrace 
just what compromises have been deemed 
necessary after conferences with the 
Union element. In other words, it will 
be a platform on which it is believed all 


can stand. 
ot aa 


The abolition of overhead writing will 
be agreed upon without much debate. 
The legislation as to reinsurance will not 
entail much opposition. Non-unioners 
demand the prohibition of writing jumbo 
lines and reinsuring them abroad. They 
will ask that reinsurance contracts be 
made with Union companies only. The 
stumbling blocks will be the abolition 
of the “excepted cities” and the multiple 
agency system. The smaller companies 
and even several larger ones demand 15 
per cent commission in the five large 
cities. They will not go into the Union 
unless their desires are granted. They 
say they stand but little show outside 
with 15 per cent commission along-side 
of the larger companies, and they assert 





unless commissions are limited to 15 per 
cent in the “excepted cities,” they will 
be obliged to sacrifice their business. 
Yet there is violent opposition to 
“lowering commissions in these cities.’’ 
Some argue that the scheme will never 
work, that the local agents will arise 
and protest, that the army of brokers, 
solicitors and outside agents will be cut 
off and a how! will go up that will raise 
the dead. The non-union committee 
suggested that the five cities be ex- 
cepted only as to commission and make 
that 20 per cent, but the union element 


| objected. 


The multiple agency question affords 
a stiff problem. The small companies 
say that if commissions outside are lim 
ited to 15 per cent, they will not have a 
ghost of a show in smaller cities and 
towns. Heretofore they have gotten 
business by paying more for it than the 
Union companies do. Now they say 
that if they make the sacrifice outside, 
they demand a sole agency system and 
15 per cent in “excepted cities.” Sev- 
eral object to the sole agency system in 
larger cities and claim it is impossible to 
work it. Three schemes have been sug- 
gested. One is the graded system, that 
is, limit agents according to population, 
say one for towns of 50,000 and less, 
two for those between 50,000 and 250,000 
and three for more than that. Another 
was to have the cities divided into dis- 
tricts and have an agent in each, or 
let him cover as many as the company 
wished, only confine him to the territory 
assigned him. The third scheme is to 
let each local board decide as to the 
number of agents they desire each com- 
pany to have in their respective baili- 
wicks, subject to the approval of the 
organization superior to them, whatever 
it may be. 


> -- 

The companies holding out, which will 
probably not be represented at Saratoga, 
are the Continental, Northwestern Na- 
tional. Germania of New York, American 
of Philadelphia, Glens Falls, Delaware, 
Reliance, Connecticut, Agricultural, Buf- 
falo German, Girard, Buffalo Commer- 
cial, London Assurance, and perhaps 
one or two others. This makes an ar- 
ray that must be conquered or Western 
rates will go to the demnition bow-wows. 
Some of these are holding off to see what 
the rest will do and may join after the 
Saratoga meeting. Some are selfish, 
hoping most of the others will join and 
let them graze on outside pastures. Here 
is where a mistake is being made. They 
do not seem to realize that the Union is 
not as passive as of old. Its governing 
committee can make war on a company 
that will virtually kill it. If a few only 
remain on the outskirts, a drive will be 
made for their busineis that will compel 
them to join. Union companies are pre- 
paring for it. They are getting the 
names of the companies that all their 
agents represent. When the time comes 
separation will be enforced in every 
The 


agency and the conflict will begin. 
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few outsiders can not stand the on- 


slaught of a powerful combination. 


++ ++ 


The non-union element feels the power 


the governing committee holds and some | 


are very much frightened, wishing to | 


join at once and ask no concessions. | 


Unless the outsiders come to some sort 
of an agreement, the committee will 
open rates everywhere. Unioners, how- 
ever will fall, as well as non-unioners. 
The committee has aclub, and every 
company knows it. No one wants a 
rate war, large or small. It means more 
than most realize. The co-operation of 
every company is needed and personal 
opinions must be sunk. If compensa- 
tion is agreed upon, rates will be put on 
a paying basis. Speaking of rates, many 
believe that the average rate is being 
lowered too radically. Losses are now 
light but they will even up in time, and 
then it is feared companies will feel the 
rub. For the first six months of 1895, 
the average rate of a representative com- 
pany was 1.46 per cent; for the same 
period of 1896, it was 1.40 per cent; for 
the same time this year it is 1.337 per 
cent. Since July 1, rates have gone 
down more sharply than ever, and so 
the average rate will be more greatly 
reduced. Time will tell whether it is 
warranted. 

The threat of John A. Barnes & Co., 
to ask the state authorities to co-operate 
in investigating the workings of the Chi- 
cago Underwriters’ Association on the 
ground that it is a trust, carries no 
weight. Mr. Barnes not long since was 
convicted of violating the state law by 
issuing policies for Lloyds. The case 
has been appealed to the Supreme Court 
of Illinois and a decision is expected at 
any time. Thus Mr. Barnes is not in a 
very strong position to begin a crusade. 
He is an “underground” broker, writing 
risks everywhere mostly in unauthor- 
ized companies. At one time he had a 
good business, but the smash-up of the 
Lloyds and mutuals has cut down his 
revenue. Mr. Barnes had the Western 
Wheel Works line, contracted for five 
years he claims. He wrote it at 55 
and 60 cents. The board rate was 85 
cents. At the end of the first year a 
competitive rate of 50 cents was made 
by the board, Fred. S. James & Co. get- 
ting the line. Mr. Barnes has sued the 
wheel works people for violation of a 
contract and also for damages. He says 
the board is a trust, fixes rates arbi- 
trarily and is tyrannical in its workings. 
He claims it interferes with the legiti- 
mate business of outside agents. And 
yet the board made a lower rate than 
Mr. Barnes offered. 
have been made by cheap brokers to 





| 


Repeated threats | 


have the board disrupted, but they have | 


never been carried into effect and never 
will. 
causes amusement. 

ca “es 
The first victory in the now famous 


Mr. Barnes’ sllly bellowing only | 


| 


was won by the insurance companies. 
Some time ago the companies filed a 
bill in chancery, asking that the award 
on the building be set aside on the 
ground that it was made in an irregular 
manner that approached fraud. The 
elevator company filed a demurrer to 
the effect that a court of chancery had 
not jurisdiction in the case, but that it 
must be adjudicated in suits at law, 
which were soon to be instituted against 
the companies. Judge Freeman over- 
rules the demurrer, saying, if the facts 
as set forth in the bill can be fully sub- 
stantiated, the award may be set aside. 
He goes still further and suggests that 
chancery be given even fuller scope in 
that it be allowed to determine the lia- 
bility in case the award is set aside. 
This is exactly what the companies de- 
sire, preferring that method of deter- 
mining the loss instead of allowing it to 
go to another appraisal. The elevator 
company has filed suits against the com- 
panies to recover insurance both on 
building and grain. The political in- 
fluence connected with these cases have 
rendered the situation very unpleasant 
for the companies. W.H. Harper, the 
manager of the elevator, is an old time, 
shrewd politician, and was spoken of for 
senator before the last legislature. He 
is on most intimate terms with Governor 
Tanner and Superintendent of Insurance 
Van Cleave. It will be remembered 
he had the latter write a letter to the 
companies, asking them what they in- 
tended to do about the loss. The com- 
munication was a threat, and the com- 
panies arose in arms against it. The 
politicians find the courts are free from 
their pernicious influences. 
= -= 

The Chicago Underwriters’ Associa- 
tion is taking advanced steps in reor- 
ganizing its machinery. One committee 
is revising and modernizing its constitu- 
tution and by-laws. Another is pre- 
paring a scheme to meet outside compe- 
tition on sprinkled risks. More power 
has been granted the executive commit- 
tee in making competitive rates. The 
board is becoming more aggressive, act- 
ive and modern. Before this, its cum- 
bersome and complicated system and 
obsolete laws rendered it almost a corpse. 
It has long been an acknowledged fact 
that warehouse rates are too high here 
when compared with those of other 
cities. Warehouse men have therefore 
stored their goods in other cities and 
Chicago agents have been the losers. A 
committee is now at work revising the 
old schedule, which will mean a reduc- 
tion of about 20 per cent on the thirty 
public warehouses here. It will perhaps 
head off the attempts to form a syndicate 
in the East to write warehouses. An- 
other committee is formulating a plan to 
meet outside competition on sprinkled 
risks. 

~+ ++ 

Affairs at Detroit, Mich., are in very 

ugly shape, and unless some action is 


Chicago and Pacific Elevator Co. cases | soon taken, rates will be thrown wide 


open. Rate cutting is sharp, and there 


| is no prospect of abatement. The whole 


fight is between club members and non- 
club. A competition rate is made against 
a non-club company, and frequently it 
ends in a wild scramble for the line, in 
which club and non-club members all 
fight one another, ofttimes club agents 


battling against each other. Several 
| non-club members will not enter the 
club on the conditions named. They do 


| not limit their: agencies to three. 


not agree to the 15 per cent basis or will 


The 


| Phoenix of Hartford is frequently said 


to be a disturbing element there, but 


| much can be said on each side of that 


controversy. R. J. Smith of the Traders, 
Fred. S. James of the National of Hart- 
ford, Eugene Harbeck of the Phenix and 
H. H. Heaford and H. W. Magill from 
the Chicago office of the Phoenix of 
Hartford, have been in Detroit investi- 
gating the situation, and will report to 
the governing committee. The cutside 
territory of Michigan is being affected 
by the Detroit muddle, as rate cutting is 
pretty sharp in several cities in the 
lower tiers of counties. The strife be- 
tween the union and non union state 
boards only adds fuel to the flames In 
the upper peninsula everything is se- 
rene, and there is no complaint. 


The New York insurance department 
is examining the American Union Life. 


The Guarantee, Trust ahd Surety 
Company of Birmingham, Ala., is being 
organized by L. V. Clark and others. 


The big Hamilton, Ohio, agency of 
Fitton & Slayback has been changed to 


| that of James Fitton, Mr. Slayback re- 
| tiring. 


The American Fire of New York has 
passed into the control of the Manches- 
ter, and George W. Wensley will be pre- 
sident and treasurer, and T. W. Eustis of 


| Chicago western manager. 


It is stated that the Mutual Fire will 


| give up the attempt to do business as a 


| 


the daily papers. 


stock company under its present charter, 
and the new charter will be secured, 
under which the outstanding business 
will be reinsured. 


J. S. Morris, manager at Cincinnati of 
the Massachusetts Benefit, has not gone 
with the New York Life as announced in 
J. C. Rand, western 
manager at Chicago, has gone with the 
New York, as well as quite a number of 
Massachusetts Benefit agents in other 
parts of the country. 


The leading agency of Bellefontaine, 
that of Corry & Arnold, has been changed 
to that of Corry, Arnold & Thomas. Mr. 
Corry will devote his particular attention 
to the building and loan department, 
Mr. Arnold will attend to the office and 
city business, and Mr. Thomas will have 
entire charge of the Ohio Farmers agency 
for Logan county. 
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MATTERS AT DETROIT. 


The Gap Widening and Tending to a Rate 
War. 


Matters at Detroit are now in a most 
deplorable state, and there is little hope 
of the trouble being settled unless the 
Underwriters’ Club recedes from its po- 
sition. There are about 79 agents in 
the city, and the two sides are arrayed 
with equal strength. It will simply be 
impossible to get enough companies and 
agents to co-operate to make the move- 
ment against the multiple agency system 


asuccess. As an instance of the way | 
many companies are doing, take the Ger- 
mania: Before the club passed the | 
amendment doing away with multiple | 
agencies, the company had four agents, | 
Fred Guenther, A. G. Lindsey, George | 
W. Partridge and Stoll Bros. Fred 
Guenther and A. G. Lindsey presented 
the alternative of limiting the agencies | 
to three or taking up the supplies. The 
supplies were withdrawn. Then Stoll 
Bros., who had been wavering between | 
the club and the opposition, decided to | 
enter the club and also offered the choice | 
of the two ways. The Germania took | 
up the supplies. Now it has gone in | 
with Jacob Guthard & Son, and having | 
but one other agency, that of George W. 
Partridge. It is said that many compa- 
nies, similar to the Germania, may not | 
place more than three agents, or possibly | 
not as many as that, but it is the princi- 
ple of the thing, they say, and they do 
not want anyone to supervise their busi- 
ness affairs for them. Unless the club 
backs down the situation will undoubt- 
edly continue to get more complicated, 
until the agents will find an actual rate 
war on their hands. It is possible the 
committee from Chicago will find some 
way out of the difficulty, but there would 
appear to be but one way open, and that 
is to withdraw the objectionable amend- 
ments in the new constitution. 


New York City Premiums. 


The New York City Patrol figures, 
showing the premiums of fire companies 
in that city for the first six months of 
1897, are out, and show the following re- 
sults for companies collecting more than 
$100,000: 

Royal ($211,000) and Queen ($66,000), $277,545 





Liverpool & London & Globe 269 545 
German American 231,682 
Continental 172,594 


Scottish Union & National 
Home of New York 

Phoenix of London ae 
Hartford ($75,000), New York Under- 


150,855 
135,294 
129,046 


writers’ Agency ($48,900) 125,300 
London & Lancashire ‘ 118,594 
North British & Mercantile 106,582 
EE aoa oc sew knasedees 101,037 


The Saginaw Valley made a striking | 
increase in net surplus for the first six | 
months of 1897. The item increased 
from $42,000 to $56,000, and besides this | 
considerable new territory was opened 
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28th ANNUAL MEETING. 


Programme Issued by the Fire Under- 
witers’ Association of the Northwest. 


The programme for the 28th annual 
meeting of the Fire Underwriters’ Asso- 
ciation of the Northwest, at the Audi- 
torium Hotel, Chicago, September 29 
and 30, is just out and shows that the 
proceedings will be of unusual interest. 
It is expected that from Ohio, at least, a 
very large delegation will attend, proba- 
bly larger than for years. James F. 
Joseph, of Cincinnati, special agent of 
the Phenix of Brooklyn, is to read a pa- 
per on “Special Agents versus Local 
Board Inspection.’”’ Mr. Joseph, un- 
doubtedly one of the best field men in 
the Middie West, and a coming man as 
regards higher things, can be depended 
on to present aninteresting and valuable 
paper. Another paper that will be list- 
ened to with large interest is that of 
Frank H. Whitney, secretary of the 
Michigan Fire & Marine, on ‘Loyalty 
and Co-operation.”” Mr. Whitney is a 
striking illustration of the value of field 
talent for executive positions. A few 
years ago nearly all the managers were 
chosen from the office force. Within 
the past two or three years the tendency 
has swerved and more field men are be- 
ing promoted now than ever before. Mr. 
Whitney was promoted from the field 
when it was an unusual procedure, but 
the record of his company attests the 


lection. Always holding out for correct 
practices and loyalty and fair dealing to 
fellow-workers, Mr. Whitney fits his sub- 
ject as well as his subject fits him. Fol- 
lowing is the remainder of the program: 


First Day.—Opening session 9.30 A.M.; 
annual report of officers, report of standing 
committees and election of new members, 
president’s address; annual address, Mr. E. 
C. Irvin, president Fire Association of Phil- 
adelphia, Pa.; paper, ‘‘The Future of Fire 
Insurance Business from a Local Agent’s 
Standpoint,” Mr. J. A. Garver, Jr., Des 
Moines,Ia. Afternoon session, 2.30 o’clock: 
Paper, “The Force of Circumstances,’’ Mr. 
John E. Davies, Racine, Wis., State Agent 
Aetna Insurance Co., Hartford, Conn.; pa- 


per, “Insurance from a Business Man's 
Standpoint,” Mr. Harlow N. Higinbotham, 


of Marshall Field & Co, Chicago; paper, 
“The Best Fire Proof Construction for 
Building Occupied for Mercantile Pur- 
poses,”’ Mr. W. L. B. Jenny, of the firm of 
Jenney & Mundie, architects, Chicago, II1.; 
paper, ‘“‘Hostility of the Public to Fire In- 
surance Companies; What we Have Done to 
Cause It and What we Can Do to Remove 
It,” Mr. Walter H. Cobban, Minneapolis, 
Minn., state agent Machester Fire Assur- 
ance Co. 

Second Day.—Morning session 9.30 o'clock: 
Paper, “Discriminating and Unjust Legis- 
lation,’ Mr. H. R. Hayden, editor Weekly 
Underwriter, New York; paper, ‘‘Underwri- 
ters’ Associations Generally,’’ Mr. C. F. 
Mullins, San Francisco, Cal., manager Com- 
mercial Union Assurance Co., of England; 
paper, ‘‘The Local Agent,’’ Mr. H. R. Lou- 
don, St. Louis, Mo., state agent Liverpool & 
London & Globe Insurance Co.; paper, ‘*The 
Satellites in the Insurance Business,’’ Mr. 
R. S. Odell, Chicago, special agent Connecti- 
cut Fire Insurance Co., of Hartford. After- 
noon session 2.30 o’clock: <A practical illus- 





tration of the use of the Acetylene, by Mr. 
A. H. Mulliken, of Chicago, president of IIli- 
nois Acetylene Co.; report of committees on 
deceased members; election of officers for 
the ensuing year. 


The usual banquet will be given in 
the banquet hall of the Auditorium Ho- 
tel at & o’clock on the evening of Sep- 
tember 30, tickets for which can be se- 
cured from the doorkeeper during the 
meeting. 


SQUIRE SUES GLOBE. 


Asks for Damages Resulting from the Globe's 
Withdrawal from Ohio—s6.000 
the Amonnt. 


CLEVELAND, Sept. 1.—(.Sfeciéa/.)—In 
the Cuyahoga County Common Pleas 
Court, Squire, Hahn & App, plaintiffs, 
vs. Globe Fire Insurance Company, de- 
fendants, sue for money only, with at- 
tachment. Plaintiffs say that on or about 
December 24, 1896,a contract was en- 
tered into between plaintiffs and defend- 
ant by which plaintiffs were to act as 
general agents of defendant in placing 
insurance in Ohio for one year from 
January 1, 1897,and by which they were 


| . ° 
| to receive as compensation a flat com- 


mission of 12% per cent and 20 per cent 
contingent at the end of the year upon 
net profits; that they entered upon their 


| duties as such general agents and placed 


4 . | with the defendant a large amount of in- 
wisdom of those responsible for the se- | 


| surance and expended time and money 


in so doing until about July 10, 1897; 
that about July 10th defendant refused 
to allow the Ohio insurrnce commis- 


| sioner to examine the books and finan- 


cial condition of the company, thereby 
losing the right to do business in Ohio, 


| and by reason of this refusal the Com- 





missioner was by law compelled to 
revoke the license; that on account 
of aforesaid conduct of defendant it 
willfully incapacitated itself from carry- 
ing out the contract, committing there- 
by a breach of said contract ; that if de- 
fendant had not committed said, breach 
and retained its license until January 
Ist, plaintiffs’ compensation would have 
amounted to five thousand dollars, 
which defendant well knew when con- 
tract was entered into; further, that on 
account of the license having been with- 
drawn, plaintiffs were no longer capable 
of acting as general agents for defendant, 
and are unable to lawfully place insur- 
ance with them; that plaintiffs were 
damaged in this, that the confidence of 
the insuring public in the agency was 
impaired, consequently many cancella- 
tions of policies were induced to be de- 
manded, that they were damaged by 
reason of the premises in the sum of six 
thousand dollars, and ask judgment 
against defendant in that amount, and 
their costs. C. B. Squirein the affidavit 


for attachment swears that the firm are 
indebted to the Globe, and it is this 
money that is being attached. 
































Commissioner Matthews of Ohio Will Fight 
the Encroachments of Assessment Com- 
panies on the Legal Reserve System 
No More Licenses to Be Issued Un- 
til the Courts Decide. 

A notable contest is about to be com- 
menced, and Ohio will be the battle- 
ground. 

For years companies or associations 
organized under the assessment laws 
have been gradually encroaching on the 
rights, and patterning after the plans, of 
the regular old line companies. Organ- 
ized under a law the spirit and effect of 
which was pure mutuality and insurance 
at cost, to be conducted on a fraternal 
rather than a business basis, the assess- 
ment associations so-called, are today 
exactly as much business institutions as 
any old line company. They maintain 
offices, pay as large or larger commis- 
sions, sell guaranteed policies, and do 
business exactly like their legal reserve 
competitors, with the single exception 
that the basis of calculating their re- 
serves is usually hap-hazard where that 
of the regular companies is scientific. 
Who can say that companies like the 
Mutual Reserve, Hartford Life, the late 
Massachusetts Benefit, Security Mutual 
and others are any less business-like or 
different in their objects than the Mutual 
Life, Equitable, Connecticut Mutual or 
any old line company? The sole differ- 


ence between these two classes of com- | 


panies is in the rates of premium charged 
and the methods of computing the re- 
serve. If one is a business institution 
the other certainly is also; 
then the other is not. 


And yet in place of receiving advant- 


if one is not 


ages because of their scientific basis, the | 
old line companies are handicapped over | 
a great | 


their assessment brethren in 
many ways. Under the unjust and de- 
fective laws of the various states, an old 
line company pays taxes on its premi- 
ums and procures licenses for its agents, 
but the assessment company does not, 
except in the case of licenses in some few 


states; the old line company is obliged | 
to make a full and complete report of all | 


its transactions and business, which the 
assessment company does not do; also 
is the reserve fund of aregular company 


a liability, where it is a part of the sur- | 


plus of an assessment association. 
The assessment associations are not to 
be blamed for taking advantage of the 


laws under which they are incorporated, | 
but it is an injustice to old line compa- | 


nies to be placed in this disadvantageous 
position alongside of their competitors. 


THE 


OHIO UNDERWRITER. 





The fact is that the assessment company 

of today has outgrown the assessment 

company of the time when the insurance 

laws were formed, and what is needed is 
| a new set of laws governing the conduct 
| of the assessment companies of today. 
| Today assessment companies are issuing 
policies sold and represented by agents 
as level premium policies, with guaran- 
teed surrender and paid-up values, the 
only differential being a carefully worded 
assessment clause which is seldom re- 
ferred to by the agent, and never fully 
understood by the assured. 

It is to bring all these questions toa 
| decision that Insurance Commissioner 
Matthews of Ohio has refused a license 
to the Century Life Association of Co- 
lumbus. Until the questions involved 
are decided by the Supreme Court, Sup- 
erintendent Matthews will license no 
more associations under the assessment 
law, which conduct business after old 
line companies, with especial reference 
to those concerns issuing limited pay- 
ment policies and giving surrender val- 
ues; in other words those charging for 
more than the mortality cost from year 
to year. Mr. Matthews’ letter to the 
Century Association is a most interesting 
document, and presents a full statement 
of the case from his standpoint. It is 
stated that the promoters of the associa- 
tion will, or probably have by the time 
this reaches our readers, bring manda- 
mus proceedings to compel the commis- 
sioner to issue the license, and thus the 
whole matter will come up before the 
supreme court. It might be stated that 
the superintendent has also refused a re- 
license to the National Life Association 
of Hartfotd, as an assessment association 
on the ground that it is conducting a re- 
serve business, in imitation of companies 
organized under the legal reserve law. 
Following is a copy of the letter sent to 
the Century Association : 

The application of your association for a 
certificate of authority to do a life insurance 
business in the State of Ohio under the pro- 
visions of section 3630 ef seg. of the Ohio 
Statutes, and the written argument submit- 
ted in behalf of the application of your at- 
torney, have received such careful and intelli- 
gent consideration as the judgment and 
experience of this department affords. Your 
application and accompanying exhibits show 
that your company proposes, or would have 
the power if licensed by this department, to 
do among other things the following : 

I. Tocollect an annual premium for each 
$1,000 of insurance ranging from $24.56 at 21 
years of age to $63.59 at 55 years of age. 

II. Tocollect a single net premium in ad- 
vance for each $5000 of insurance, graduated 
from $292.72 at 21 years of age to $581.51 at 
55 years of age. 

III. Something over one-half of the an- 
| nual premiums will be, if your plan works as 
expected, set aside for a reserve and expense 
| fund. 

IV. You propose, or will have power, if 
licensed, to make definite contracts with 
| those becoming members having one or more 
' of the following features : 


| 


| 














| 


l. To guarantee a fixed amount to be 
paid at death, or at a stated time, for a 
single net premium in advance, 

2. Tomake acontract by which prem- 
iums may be collected fora stated num- 
ber of years, after which, if the member 
continues, he is to receive dividends ap- 
plicable to the reduction of premiums be- 
coming in time a paid-up policy, or a 
dividend paying annuity. 

3. And providing for the payment ofa 
definite sum, at stated times, for the sur- 
render of the policy. 

There are other objectionable features, but 
for the purposes to be subserved the fore- 
going are deemnied sufficient. 

It will thus be observed that in the plan 
proposed no assessments are collected at all, 
but on the contrary stated premiums are col- 
lected which are but little less in amount than 
those collected by old line companies, and the 
promises made for these premiums are vir- 
tually the same as those made by old line 
companies. 

The question therefore presented for the 
determination of this department is, can an 
insurance company, proposing to doa busi- 
ness, having one or more of the above feat- 
ures, lawfully receive a certificate of author- 
ity from this department under section 3630 ? 
It is my opinion that it cannot. 

THREE CLASSES OF COMPANIES. 

The laws of Ohio clearly divide the busi- 

ness of life into 


insurance three classes, 


namely; such as may be done by stock com- 
panies, such as it is allowed to mutual com- 
panies to do, and such as may be carried on 
by assessment companies. Both stock and 
mutual companies do business for profit. In 
the former the profits go to the stockholders, 
and in the latter they are distributed to the 
policy holders. The franchise which the 
laws of Ohio gives to a stock or mutual com- 
pany is the right ‘‘to make insurance apper- 
taining thereto and connected therewith. . 
and grant, purchase, and dispose of annui- 
ties’’ (Section 3587). But this extensive and 
valuable franchise is not given except upon 
certain conditions. Such company, whether 
stock or mutual, must deposit with the Super- 
intendent of Insurance One Hundred Thou- 
sand Dollars in securities for the protection 
of policy holders. It must maintain the legal 
reserve required by statute, so that its 
promises cannot fail of redemption. It must 
pay taxes under section 2745. Assessment 
companies are not required to deposit any 
securities, or maintain any legal or other re- 
serve, or surplus of any kind, or to pay any 
taxes, and are exempt from other burdens 
imposed on stock and mutual companies. 
The conclusion must necessarily follow, if 
the insurance laws are to be harmonized, 
that assessment companies were not intended 
to do the same business that stock and 
mutual companies may do. The right to 
deal in annuities is expressly given to stock 
and mutual companies, and they are ex- 
pressly given the right to do all things apper- 
taining tolifeinsurance. Nosuch expressed 
rights are given by section 3630, and the 
general language of that statute will be con- 
trolled, if necessary to avoid a conflict, by 
the explicit language of section 3587, and the 
expressed purpose of the legislature to pro- 
tect persons paying large premiums for in- 
surance with ‘‘annuity,”’ ‘“‘paid-up’’ and 
‘‘cash surrender” features. Section 3630 pro- 
vides for insurance ‘‘on the assessment 
plan.”’ 
THE ASSESSMENT PLAN. 

Exactly what that is may be difficult to de- 
termine, but that it should not be permitted 
to conflict with the insurance of stock and 
mutual companies I am satisfied a proper 


construction of the law willdetermine. Sec- 


tion 3630c throws some light on the question. 
It in part provides, ‘‘No such corporation, 
company or association issuing endowments, 
certificates, or policies, or undertaking, or 














promising to pay to members during life any | 


sum of money, or thing of value, or certifi- 
cate, or policy guaranteeing any 
amount to be paid at death, except such 
fixed amount shall be conditioned upon the 


same being realized from assessments, made | 


on members to meet them, shall be permitted 
to do business in this State, until they shall 
comply with the laws regulating regular 
mutual life insurance companies.”’ 
word ‘‘assessment”’ used in this statute does 
not mean the same thing as ‘‘premium.” 
Each of these words has a well defined legal 
meaning. 
State v. Monitor Fire Association, 42 O.S. 
555, that money paid in advance, without 
reference tothe amount necessary to pay 
losses is in fact a premium paid forcarrying 
the risk and not an assessment. Conse- 
quently the legislature could not have in- 
tended in the use of the word ‘‘assessment”’ 
that a stated amount should be collected in 
advance far in excess of death losses, and 
from the surplus a definite sum promised and 
paid. Nor can this effect claimed for the 
statute in question be evaded by providing 
for an assessment if the premium so collected 
is not sufficient; for if it can, then section 
3630c is useless. The purpose of this section 
was clearly to provide against the danger of 
a misconstruction of section 3630, so that if 
assessment companies should undertake to 
do the business of regular mutual companies, 
they should be compelled to assume the bur- 
dens of such companies, and adopt the means 
of protecting the policy-holders required of 
mutual companies. 

USURP LEGAL 


RESERVE RIGHTS. 


The legislature saw that to permit an as- 
sessment company to do business for the 
profit of its persistent members, which is 
precisely the scheme presented by this appli- 
cation, would bo to open wide the door for 
the evasion of the 


successful legislature 


guarantees with which life insurance has | 


been surrounded. If by getting in under 
section 3630, a general life insurance busi- 
ness may be done, definite promises made, 
and annuities created, why should any com- 
pany come in under the old section, ‘put up 


its $100,000 of securities, and obligate itself 


to maintain a legal reserve? A harmonious 
construction of the laws of Ohio would limit 
assessment insurance to actual indemnity for 
death losses, and to the actual redemption 
of its promises from a fund to be derived 
from a specific assessment after the obliga- 
tion accrues. I think sectign 3630c was en- 
acted to make clear the distinction between 
regular mutual companies and assessment 
companies. If both are permitted to do a 
business for profit then there is no distinc- 
tion and section $630c is useless. 

There is another consideration which leads 
me to the belief that assessment companies 
cannot be permitted todo business for profit. 
Under the general classification of corpora- 
tions by the Ohio laws, into those for profit, 
and those for other than profit, such organ- 
izations as may be legally made under sec- 
tion 3630 clearly fall within the latter, and 
the Supreme Court of Ohio has so held, and 
that they cannot therefore do a business for 
profit. 

Here is a plan tendered for license by this 
department in which premiums are to be 
charged largely in excess of the natural 
premiums, to distribute the excess and its 
accumulations, enhanced by premiums paid 
on forfeited and lapsed policies to the per- 
sistent members in the shape of annuities, 
cash surrender values, the application of 
the same to reduction of premiums, etc. 


Such a plan is one for profits too, and differ- | 


ing in no respect from a mutual company in 
the distribution of profits. 


SCHEME TO DECEIVE. 


The whole scheme may 


(Continued on page 13.) 


fixed | 


The | 


It was decided in the case of the | 


be succinctly | 
stated to be to charge premiums sufficiently | 
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MUTUAL BENEFIT AGENCY. 


Superintendent of Agencies L. D. Drewry 
Selects Himself As the Proper Man 
for State Agent for Ohio. 

When Robert Simpson, for many years 
Ohio state agent of the Mutual Benefit, 
died, countless were the speculations in- 
dulged in as to who would succeed him. 
Every man, eligible or ineligible, in the 
state or out, was mentioned for the place, 
in fact it is said there were just 158 ap- 
plications from insurance men, first- 
class, good and indifferent, wlio wanted 
the honor and pecuniary advantage of 
representing one of the best companies 
in one of the best states in the country, 
covering renewals alone of $660,000 a 
year. It is stated the income of the old 
state agent was not less than $35,000 a 
year, making the position one of the best 
in the life insurance field. 


Last Thursday it became known that 
L. D. Drewry, who as superintendent of 
agencies had charge of the office and se- 
lection of. a successor to Mr. Simpson, 
had himself become an applicant for the 
agency and had been accepted, his ap- 
pointment to date from September Ist. 
Mr. Drewry has been mentioned as the 
probable future Ohio state agent, but un- 
til a short time ago he refused to look at 
it in that light. During his incumbency 
as superintendent of agencies, however, 
his old penchant for field work and long- 
ing fora permanent stopping place re- 
gained the upper hand, and his was the 
last application to be sent in. He is al- 
ready familiar with the field in which 
he will from now on be permanently lo- 
cated, and is fully aware of its great pos- 
sibilities for himself and company. He 
has already given orders for the complete 
renovation and refurnishing of the office, 
and has also somewhat enlarged the 
space. The main office will be fitted up 
in imitation bank fixtures and only the 
best material will be used. The new 
agency starts out under particularly fa- 
vorable auspices. Mr. Drewry will not 
be under a single obligation to the old 
agents; that is, new contracts will have 
to be made with every man in the field, 
as on the death of Mr. Simpson all con- 
tracts were terminated and sub-renewal 
contracts cashed ona liberal basis by the 
company. Following is presented a short 
sketch of the brilliant career of the new 
state agent, who after only a few years of 
well directed effort finds himself near the 
top of his profession. 


Mr. Drewry’s full namei1s Lucius Demarius 
Drewry,and he was born in Randolph Co., 
Alabama, May 9, 1861, but his boyhood days 
were spent in Spalding County, Georgia. 
He is a direct descendant of the famous Gen- 
eral Israel Putnam. When only 14 years 
old he left school and entered into business 
for himself, so to speak, his first venture be- 
ing to open a cigar stand, to stock which he 
borrowed $25. Four months later he pur- 


chased the cigar and tobacco privileges of a 


| Northwestern 


| first seven 








fair association, and obtaining: a letter of 
credit from his father, he purchased a stock 
of goods and cleared $700 the first meet. He 
had a natural aptitude for a business life, 
and in fact his boyhood ambition had always 
been to become a business man,and by the 
time he was 17 years old he had accumulated 
several thousand dollars. With this he em- 


| barked ina mercantile enterprise, but two 


years later he closed this out and entered on 
his insurance career as clerk in his uncle’s 
fire office at Atlanta. This was in ISS]. In 
1883 he made his first connection with life 
insurance, starting in at Atlanta with the 
Mutual. October 1, 1887, he 
resigned the position of superintendent of 
agencies for Northern Georgia and a part of 


| Tennessee to become state agent for Middle 
| and East Tennessee for the Mutual Benefit. 


Thus at theage of 26 he found himself a full- 


| fledged general agent. 


So successful has he been, his territory has 
been increased from time to time,and for 
the last four years he has given the company 
more business than any other agency. This 
notwithstanding that in point of insurable 
population his territory has 65 per cent less 
than some others, and in point of wealth his 
field is decidedly inferior, the towns being 
small and the country more sparsely settled, 
making it difficult to secure both business 
and agents. 

A year ago or more Mr.Drewry was tendered 
the appointment of assistant to Vice-Presi- 
dent Pearson as superintendent of agencies 
at the home office, a position he has filled 
with credit to himself and satisfaction to the 


| company. On the death of the old Ohio state 


agent, Mr. Simpson, Mr. Drewry wascharged 
with the selection of a suitable successor, 
and he also took active charge of the office 
pending the appointment. There were over 
150 applicants for the place, and when they 
had all been gone through with and the 
matter still undecided, Mr. Drewry offered 
himself as a candidate and was promptly ac- 
cepted. One of the notable honors conferred 
on him was his election in October, 
1895, to the secretaryship of the National 
Association of Life Underwriters, the first 


| time the post has ever been filled by a South- 
ern man. 


Covenant [lutual Progressing. 


The Covenant Mutual, of St. Louis, 


| having closed a most successful half year, 
| issues an announcement, containing the 
| following extract of interest. 


The new 
management is certainly doing all and 


| more than was expected : 


We are pleased to state that during the 
months of this year we have 


written three and a half millions of new 


| business, or nearly as much as was written 
| during the whole of the year 186, 


The company’s premium income for the 
seven months ending July 3lst, 1897, exceeds 
that of the entire year for 1896. The Sfecta- 


| tor Index, which publishes the figures relat- 
ing tothe business of all the companies, 
| shows our ratio of expense to new business 


to be the smallest of any of the progressive, 
business-getting companies. 

It is an interesting fact that with its 
existence of 44 years, the Covenant Mu- 
tual has not a single contested claim on 
its books. 


A Notorious Undergrounder. 


The notorious National Capital Life 
Association, of Washington, D. C., run 
by O. N. Lumbert and others, has been 
caught writing underground insurance 
in Toledo, through its agent, Max Pe- 
ters, who is also a shoemaker. ‘The Na- 
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tional Capital is the concern to which 
Lumbert affixed himself after his two 
companies, the Industrial Benfit, of Syr- 
acuse, and the Old People’s Mutual 
Benefit, of Elkhart, Ind., went the way 
of all the enterprises Lumbert has been 
connected with. The National Capital 
claims to have reinsured these two asso- 
ciations, and explains the Toledo matter 
by saying that the underground policies 
there were reinsured, and not solicited 
direct. Neither of the reinsured compa- 
nies. were authorized in Ohio at the time 
of their failure, and the National Capital 
itself is generally considered a fake con- 
cern. It has been in trouble with the 
authorities on various occasions. 


Ohio Life Appointments. 


The following are the life insurance 
agency appointments that have been 
made in Ohio during the past two weeks: 

Aetna—T. H. Bennett, Dayton; W. C. Men- 
denhall, Trotwood. 

Bankers Ia.—C. R. Reynolds, Columbus. 

Chicago Guaranty Fund—A. G. Gault, Co- 
lumbus. 

Conn. Mutual—D. A. Allen, Newark. 

Fidelity Mutual—J.S Bates, New Richmond; 
E. J. Morton, Springfield; J. H. Robinson, Fre- 
mont. 

Michigan Mutual—J. V. Mahan, Akron. 

Mutual Reserve—Philip Bing, Sandusky; R. 
M. Conlish, Toledo. 

Mutual Benefit—C. E. Ingraham, Sullivan; 
J. A Williamson, Ashtabula. 

Mass. Mutual—W. F. Parker, Toledo. 

Mutual, N. Y.—G. E. Johnston, Cleveland; 
V. B. Nickerson, Cleveland; G. S. Harter, Mt. 
Vernon; Harry Eaton, Bellefontaine; G. B. 
Allen, Delaware. 

Northwestern—S. D. McKelvey, Cleveland; 
Geo. E Plumb, Cleveland; E. C. Fox, Middle- 
port; C. P. Alexander, Letart Falls; M. L. Adams, 
Toledo; C. M. Carrick, Wauseon. 

Pacific Mutual—S. Goldberger, Clinton. 

Phoenix—C. B. Brown, Hicksville. 

Prov. Life and Trust—L. M. Downs. Malvern. 

Royal Union—E. W Muntz, Clev-land; W. 
A. Graffort, De Graff; A. P. Turner De Graff. 

State Mutual—H. H. Ward, Cleveland. 

Washington—W. E. Hoyer, Columbus. 

Western Mutual, Chicago — James Boyle. 
Salem; E. L. Johnson, Newark; C. M Beers, 
Ashland; W. N. Smith, Ashtabula; C. N. Free- 
man, Sandusky. 


Manager Savin’s Branch Booming. 


Dr. R. T. Savin, manager at Cincin- 
nati of the New York Life, reports that 
the August business of his department 
is much larger than for any month so 
far this year. Dr. Savin has just made 
the following appointments: In Cincin- 
nati, E. Cassavechi, F. Emory Wheeler, 
C. D. Baker, T. J. Tingle and E. P. 
Fairchild; Dayton, W. B. Pearson; Ha- 
milton, J. W. Walters; Oxford, W. G. 
Warner; Morrow, Q.G. Spence; Mason, 
W. N. Cox and C. E. Jones. 


STOCK RATES COPIPARED. 





Union Central Regular and New York Life 
“Special” Massachusetts Benefit 
Policies. 

Considerable comment is indulged in 
by insurance men as to the Union Cen- 


tral’s stock rate compared with the New 


| lar non-participating forms. 
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York Life’s rate on its “Special Fraternal 
Society” policy, which is being issued to 
old members of the Massachusetts Bene- 
fit Life Association. The New York 
Life’s policy is ¢ non-participating and 
the rate is about 5 per cent and on some 
ages more, less than the company’s regu- 
To make 
up for this the guaranteed values are cut 
down to some extent. The Union Cen- 


| tral's regular stock rates beat the New 








few sample ages: 


York Life’s special rate, as will be seen 
by the following comparative table for a 


New York 


Age Union Central. “Special.’’ 
25 $15.35 $15.68 
26 15.81 16,16 
27 16.22 16.55 
28 16.70 17.03 
3D 20.55 20.88 
36 21.22 21.55 
37 21.94 22.23 
38 22.70 23.09 
39 23.51 23.86 


SPECIAL FRATERNAL POLICY. 





New York Life Inaugurates a New Move by 
Issuing a Special Policy for Old Mem- 
bers of the Mass. Benefit. 


The New York Life has made arrange- 
ments with the officers of the Massachu- 
setts Benefit Life Association for the 
records of policies and expirations and 
has issued a ‘‘Special Fraternal Society” 
policy designed to take over such of the 
old members as can pass a medical ex- 
amination. The agents are now busily 
engaged in soliciting the business and it 
is reported are securing a large share of 
it. The policy is a non-participating ata 
special rate, to make up for which the 
guarantees are cut down to some extent. 
Here are the premium rates for the 
“Special” policy compared with the 
regular non-participating one: 


| | 
Special.|Regular.|| Age. 





Age. | Special, Regular. 
25 | $15.68 | $16.30 || 50 | $37.33 | $38.80 
26 16.16 16.80 51 39.07 10.60 
97 | 16.55 | 17.20 52 | 40.90 | 42.50 
28, 17.03 | 17.70 | 53, 42.92 | 44.60 
29 | 17.42) 18.10 |) 54) 45.03 | 46.80 

| | 

30 17.90 18.60 | 5D 47 34 49 20 
31 18.48 | 19.20 56 | 49.85 | 51.80 
32) 19.05 | 19.80 57 | 52.44] 54.50 
33 19.63 | 20.40 || 5s 5d. 23 57.40 
34 | 20.21 | 21.00 || 59 | 58.22 | 60.50 

| | | 
35 | 20.88 | 21.70 || GO| 61.39 | 63.80 
36 | 21.55 | 24.40 61 | 64.76 | 67.30 
37. | 22.23 | 23.10 || 62 | 68.42 | 71.10 
38 | 23.09 24.00 || 63 | 72.36 75 20 
39 | 23.86 | 24.80 || 64] 76.60 | 79.60 

| 
40 | 24.73 | 25.70 65 | 8102) 84.20 
41 | 25.69 | 26.70 ] 66 | 85.92 
42 | 26.65! 27.70 || 67 | 91.02 
43 | 27.71 | 28.80 || 68 | 96 60 
44 | 28 .87 30.00 | 69 | 102 57 
45 | 30.02 | 31.20 || 70 | 108.94 
46 | 31.27 | 32.50 } 
47 | 32.62 33.90 
48 | 34.06 | 35.40 | 
19 | 35.61 | 37.00 || | 
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These rates are good in all states ex- 
cept Louisiana, Mississippi, Arkansas, 
Texas, Alabama, and Florida. The New 
York Life announces that rates on poli- 
cies in these states will be quoted on ap- 
plication to the home office. 

The ‘Special Advantages and Bene 
and ‘‘Provisions’’ are the same as 
on all the New York Life policies, and 
all the regular privileges are enjoyed ex 
cept perhaps the right to change bene- 


| ficiary at will, which is of little impor- 








tance. Practically the contract is the 
same except the premium rates given 
above, and the guarantees presented 
herewith presented at a sample age (35). 
The loans of course are available only 
after the next full year’s premium has 
been paid in advance. 


Table of Loans and of Surrender Values in 
Paid-up Insurance, or Extended Insurance 
under the conditions specified below. 


| Surrender Values. 


At End of/Loans.! paid Extended Ins. for $1,000 


lusiraiee for the term of 


3d year $23 $65 1 years, 6 months. 
— = 28 86 3 “ 0 “ 
ma * | 107 ? 7 
6th “| 13 128 |3 2 
—_— 52 149 3 8 
oon * 60 169 { 2 
‘th 6o Iso j 8 
—. F 79 208 bh “8 l “ 
—— 89 227 D 6 
12th * 99 2465 D 10 ‘ 
13th ‘* 110 64 6 l 
l4th ‘ 122 82 6 j 
lsth ‘ 13 300 6 6 
—— 146 17 6 7 
l7th ‘ 159 333 616 7 
sth * 72 40) 6 S 
19th 186 365 6 9 “6 
20th 200 380 616 9 


LIFE NOTES. 


W. E. Hoyer, for many years with the 
Union Central of Columbus, has gone 
with the Washington Life. 


C. R. Reynolds of Columbus, formerly 
with the Union Central, has gone with 
the Bankers Life of Iowa. 


Ek. W. Muntz of Cleveland has taken 
the management of the Royal Union 
Mutual. He was formerly with the 
American Union. 


A. G. Gault, manager of the Massa- 
chusetts Benefit, at Columbus, has gone 
in with the Chicago Guarantee Fund of 
Chicago, in preference to the New York 
Life. 


In our last issue we mentioned Frank 
B. Sayres of Wilmington, Ohio, as agent 
of the New York Life. We are advised 
that C. M. Hinsman is agent now, Mr. 
Sayres having resigned some months 
ago. 


W. B. Montgomery, at one time Mich- 
igan manager of the Mutual Reserve, 
with which company he made an excel- 
lent record, and until recently state 


agent at Detroit for the Aetna Life, is 
now general agent for Southern Mich- 
igan of the Washington Life. 











10 


THE OHIO UNDERWRITER. 








~ IN OHIO FIRE CIRCLES. 


THE GREAT CONTEST. 


What May be Expected at the Saratoga 
Meeting of Union aud Non-Union Com- 
panies, and How the Result Will 
Affect Ohio Local Agents and 
Companies. 

The doings of the union and non- 
union companies at Chicago, with a 
view to correcting what are claimed to 
be some of the evils of the business, is 


of vital interest to Ohio agents, as well 


as those in other parts of the Western | 


The meeting of the | 
Western Union at Saratoga next Tuesday | 
will undoubtedly decide whether the | 
companies will become practically unani- | 


Union territory. 


mous as regards the conduct of the fire 
insurance business in 


elements continually widening. It is 


extremely likely that some kind of a | 


combination will be entered into. 
The main thing of interest to Ohio 


local agents is the question of commis- | 
With the other matters at issue | 
they have only the curiosity and inter- | 


sions. 


est of an onlooker; the question of com- 
missions directly affects their bread and 
butter, so to speak, and it is a serious 
question, the decision of which they will 
look for with anxiety and absorbing 
interest. 

To judge by the reports of the Chi- 
cago conferences, the most important 
part of the commission problem deals 
with the five excepted cities. The com- 
panies are fearful how the all-powerful 
local agents will accept the issue. 
Almost no attention seems to be paid 
to the agents in the small towns, and it 
would seem that these agents to many 
companies are of more importance than 
those in the excepted cities. A canvass 


among the agents of Cincinnati shows | 


that quite a proportion of them actually 
favor cutting down their compensation. 
This is not hard to understand when 
the conditions that have governed affairs 
during the high commission regime are 
made plain. 


— ao 

With high commissions the average 
regular agent’s compensation was not 
increased. The evils of the business 
grew apace. Cases of rebating became 
an every-day matter. A host of middle 
men or brokers sprung up like mush- 
rooms. Any man who lost his position 
during the hard times plunged into the 
insurance business, and with the large 
commissions in vogue, he was enabled 
to eke out a bare living from the little 
business he secured from his friends, 
where on a ten per cent basis he would 
have been starved out at once. Even 
where the business was not secured by 
brokers, it became necessary to give a 
rebate, generally equal to the broker’s 


commission, to hold the business. When | 
was | 


commissions were low rebating 


the field; or | 
whether matters will go along much as | 
before with the gap between the two | 





seldom heard of because no one could 
afford to offer enough to make it an 
object to change. With the advent of 
15 per cent and the inauguration of the 
single agency system, a horde of small 
solicitors and third-class agents would 
be crowded out entirely and relegated to 
brokers. This would leave the situation 
in the hands of the established agents 
and would tend to tighten the whole 
situation in the hands of the few. The 
change in the large cities will in effect 
be detrimental to the large companies to 
a certain extent, and advantageous to the 
small companies, providing the large 
companies do not add to their naturally 
large facilities by arranging for foreign 
and even domestic reinsurance. 

Many a local agent in the small towns 
will feel the blow sadly. With him the 
questions of rebates and brokers seldom 
arise. What business he has is usually 
at the full commission. The only prob- 
lem he has to battle with is to get 
enough business even at a large commis- 
sion to insure him a living. The aver- 
age premiums of an agent ina middle- 
sized town are $4,000 or $5,000. After 
paying office and legitimate expenses 
there is a very small compensation left 
for him. A cutting down of five per 
cent all around is an important matter 
to him—probably one-third his income. 
This is why the country local agent feels 
sore because the union and non-union 
companies are co-operating “‘for the good 
of the business.” 

When the combination is completed 
the small company desiring preferred 
business, will hardly have a ghost of a 
show in any but the large towns. The 
country agent will not care to be both- 
ered with small companies, if they do not 
give him an increased compensation. 
“Willl,” asks many a local agent, ‘“‘both- 
er myself with such companies as the 
and , Who want nothing but 
dwellings and my best risks, when I can 
place the business with my large and 
liberal-writing companies, and get many 
a favor on difficult lines which I would 
never succeed in placing were it not for 
them?’ In small cities and towns the 
size and age of the company is looked at 
by the people, and agents will always 
prefer to place business in the big and 
long-established companies. If the 
small companies enter the Western 
Union, we think they will regret for 
many a long day doing it; and yet, in 
the present state of affairs, they have lit- 
tle else todo. 
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At the present the union and non- 
union elements are probably nearer equal 
in strength than they have been for 
years; if the non-union people ever 
thought or think seriously of opposing 
the union, now would be the only time 
to do it. The union threw down the 
gauntlet, the “bluff” went, and the union 
wins. This contest shows that the or- 
ganized forces of the rank and file union 
companies are far superior to their oppo- 


| firm, 
| smoke of Saratoga has cleared away, 


| other reforms proposed. 


| than ever before. 


| nents, and when ‘‘hard-pan”’ is reached 


they have the whip hand. 

When all but a few stragglers are left, 
and the union presents a solid and com- 
plete front, the work will, doubtless, be 
begun by coercing what outsidets there 
are either into co-operation or to joining 
the main body. The means employed 
will probably be by inaugurating separa- 
tion in agencies. An agent will be given 
the alternative of resigning all but 15 
per cent or union companies, or retain- 
ing only his high commission arrange- 
ments. The proposition will then he to 
make waron everything not union, and 
if it were not for, say, four companies, 
the Continental, American of Philadel- 
phia, Germania, and Northwestern Na- 
tional, there would probably be little dif- 
ficulty in forcing every single company 
into ranks. But with these companies 
as a nucleus there is always bound to 
be a non-union element. The Conti- 
nental stays out on principle, and proba- 
bly not with any view of gaining much 
more than it could rightfully expect as 
a union company. It is bound to be 
one of the leaders, no matter in what 
ranks it is found; the American was a 
union {company until the last union 
meeting, when a row occurred over some 
matter, and from personal reasons its 
present officers would probably not join 
under any circumstances. The Germa- 
nia and Northwestern National trot in 


| about the same class, so to speak, and 
| are non-unioners from way-back. 


They 


could no more rest easy with unioners 


| as bedfellows than they could fly. 


With these four companies standing 
the chances are that after the 


quite a little contingent will be found 


| outside the pale, especially as regards 
| the Ohio field. 
| the state companies can find it to their 
, advantage to join the Union. 
| business in this state, they have no in- 


It is hard to see where 
Doing 


terest in othet fields where many of the 
perplexing questions have arisen. The 
subject of single agencies, foreign re- 
insurance, etc., affects them only im- 
materially and in importance cannot be 
compared with the question of commis- 
sions. ‘They write small lines and pay 


| 20 per cent, and it is by this one factor 
| they hold a large share of their business. 
| They would probably not be molested if 
| they stayed out, and to goin would place 
| them at a greater disadvantage even than 
| the non-unioners doing business through- 
| out the Western Union territory. 
| have no heavy interests in the large cities, 
| and therefore cannot greatly appreciate 


They 


the advantage of single agencies and the 
It would be 
very surprising to see the Ohio com- 


| panies enter the Union. 


+4 a 


The general feeling is that a strong 
organization will be effected at Saratoga, 
one that will make the Union stronger 
Certain of the very 


| large companies which were known to 

















be seriously disgruntled before the Union 
took its radical action of reducing rates 
in certain sections, thus peremptorily | 
calling the non-unioners to time, are said | 
to be now in complete harmony with | 
the Union, with perhaps no exception. 
It will take careful and vigorous man- 
agement on the part of the Governing 
Committee to hold so many different ele- 
ments together, but to judge from the 
work already accomplished, the com- 
mittee is fully capable. 


NEW APPOINTMENTS. 


Complete List of New Agencies Placed in | 
Ohio in the Last Two Weeks. 


Following arethe fire insurance agency 
appointments that have been made in 
Ohio in the last two weeks: 


Atna—F. A. DeWitt, Mt. Gilead; Geo. De- 
Camp, Cincinnati; J. J. Barnes. Bricksville; 
Robinson and Kaufman, Tiro; I. V. Stein- 
berger, Quincy; Wm. Kuenzli, Upper Sandusky; 
C. H. Ansted, Carthage; J. B. Wismer, Janton. 

Com’! Union, Eng.—-John D. Fidler, Troy. 

Connecticut— Hardman & Hawk, Versailles 

Firemans Fund—J. J. Downing, Union City. 

German, Freeport—Hanna & Kridler, Salem. 

Home—C. A. Mueller, G. T. Schraff, Henry 
Poelking, G. A. Freidel, Cleveland, (solicitors); 
W. A. Wallace, Chillicothe; G. E. Fryburger, 
Cozaddale; S. T. Carr, Ostrander; Naggle & 
King, New Madison. 

Phila. Und.—S. Dwight Smith, Mansfield; 

London & Lancashire—Isreal W. Nest!erode, 
Fostoria. 

Manchester—-Warren A. Coe, Charieston; W. | 
W. Jones, Old Fort. 

Magdeburg—-Henry Lewis, Cleveland; Her- | 
man Schulte, Cleveland | 

Milwaukee Mechanics—S. D. Hazlett, Ada; 
lL, E. Lambert, St. Mary’s 

Niagara—Jas. B. Johnson, Nevada. 

Northwestern National, Milwaukee—Hanna 
& Kridler, Salem. 

Phoenix, Eng.—W. A. Mosgrove, Urbana; 


F. E. Bonifield, Windsor; Hickey & Reuse, 
Sidney. 


Pennsylvania—E. C. Manter, Elyria. 

Phoenix, Conn.—-G. J. Copeman, Hartwell; 
J. F. McBride, Scranton; Hardman & Hawk, 
Versailles; J. G. Lindsey, Madisonville. 

Pacific—B. M. Noble, Tiffin. 

Phenix, N. Y.—A. W. Burtch, Greenwich; J. 
R. Tanner, Mt. Sterling. 

Queen —B. Borger, Bond Hill; McGervey & 
Le Sourd, Xenia; Lyons & Weber, Miamisburg. 

Royal—George Goodrich, Upper Sandusky. 

Royal Exchange—B. G. Tremaine & Co., 
Fostoria; Church, Wall & Schreffler, Akron. 

Rochester German—Allen D. Rees, Tiffin; 
Chas. F. Schaber, Bucyrus. 

Rockford—Clarence H. Jones, Cincinnati; L. 
E. Guntrum, Cincinnati; Philip G. Evans, 
Thurston. 

Security—Joseph Schwartz & Son, Fremont. 

Union, Pa.—J. P. Cornell, Monroeville; L. E. 
Merry, Bellevue; S. M. Terry, Clyde; E. G. 
Banta, Urbana. 

Western Underwriters—-L. C. Butts, A..R. 
Davis, Mitchell & Co., Cleveland; John F. 
Lindeman, Delphos; Geo. C. Anderson, Sidney; | 
Wm. Heinrich & Son, Wapakoneta; C. B. 
Conover, Franklin; Irvin McFadden, Middle- 
town; Lewis H. Zehring, Miamisburg; Henry 
F. McCracken, Urbana. 


Veteran Adjuster Retires. 

R. Forward, 76 years old, has retired 
as adjuster of the Aetna of Hartford in 
the Cincinnati branch of Keeler & Gal- 
lagher. One of the very oldest fire un- 
derwriters in the West, Mr. Forward has 
been connected with the Aetna for many, 
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many years. His name appears in the 
famous list of underwriters who gradu- 
ated from J. B. Bennett’s general agency 
of the Aetna, in which a large proportion 
of the Western fire underwriters received 
their early insurance training. 


A Promising Legal Firm. 

Clayton, Sanborn & Newkirk, “‘attor- 
neys and counselors at law,’’ are out with 
the announcement that the partnership 
has been formed for general practice of 
law with offices at 45 Wall street, New 
York City. The senior member of the 
firm is Walter Roy Clayton, the talented 
son of H. W. Clayton, state agent for 
Ohio, West Virginia, Kentucky and Ten- 
nessee of the Germania of New York. 
Clayton, Jr., has completed his law stu- 
dies at leading universities, and enters 
upon what would appear to be a bright 
career ina broad field, and with a most 
advantageous connection, his associates 
being native New Yorkers and with a 
considerable clientele already assured. 
It is understood some attention will be 
given to the insurance branch of the 
profession. 


GENERAL FIRE NOTES. 


The Royal has transferred its Upper 
Sandusky agency from W. A. Gibson to 
George Goodrich. 

Magley, Stiess & Mayer have been ap- 
pointed Cincinnati managers of the Ger- 
man of Freeport. 

The agency of Hazlett & Herbert of 
East Liverpool, Ohio, has been disposed 
of to Robert L. Proutts. 

The directors of the Norwood have 
decided to continue the company, and 
J. W. Murray and J. Jay Nestell will be 
at the head of affairs. 

The Runck Soap Company of Cincin- 
nati has been incorporated by Lewis F., 
John F. and Charles F. Runck, the well- 
known insurance men. 

Henry Fowler, Ohio State agent of the 
Home of New York, has just returned 
from a ten-days outing in the wilds of 
Wisconsin. 

Frank W. Armstrong, special agent 
for Indiana and Kentucky of the Merch- 
ants of New Jersey, and father-in-law of 
R. H. Garrique, western manager of that 
company, died at Indianapolis August 27. 

In the last issue, under the head of 
Toledo premium returns by companies, 
the St. Paul, represented by Barker, 
Frost & Co., was credited with $1,269 
premiums in 1896. This should have 
read $7,269. 

The Insurance Company of the State 
of Pennsylvania was sued last week by 
the attorney general of Kentucky at the 
instance of the insurance department, 
for $1,192.16, being taxes and fine 
claimed to be due and unpaid. It is 
charged the company failed to report its 
premiums for the year July 1895 to 1896, 
though they amounted to over $4,000. 
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OHIO PREMIUM TAX RETURNS. 


NOTE.—THE OHIO UNDERWRITER will publish 
from issue to issue the official returns of the agents 
throughout the state showing the premiums received 
by each agent for each company for the year 1M, as 
fast as received. After the returns for the entire state 
have been published a supplementary index will be 
issued, showing what issue and on what page may be 
found the returns of the various towns. Itis suggested 
that those interested in these returns preserve the 
files, as no extra copies will be kept on hand to supply 
back orders. 


Delaware County. 


Delaware—Bale, John; London 415; Glens 
Falls 134; North America 60; Fire Ass'n 60; 
Scottish U. & N. 54. Total $723. 

Corbin, Frank B.; Lon. & Lan. 270; Phoenix, 
Conn. 222; German Amer. 75; Reliance 160; 
Pennsylvania 75; Lloyds Plate Glass 28. 
Total 3830. 

Curren, J. F.; LL. & L. & G. 
588; Niagara 537; 
Total $2,938. 

Carpenter & Nye; Orient 367; Phoenix, Eng. 
51; Lancashire 178; Traders 131; American 
Central 55; New Hampshire 127. Total $09. 

Gressner, W.T.; W’msburg City $29; Northern, 
England 99; Phoenix, Conn. 414; Connecti- 
cut 157. Total $919. 

Pollock, W. S.: Home. N. Y. 252; London 158: 
Royal 236; N. Y. Und. 1,089; Continental 
508; AStna 148; Phenix 401; Concordia 357; 
R. I Und. 335; Fire Ass’n 263; N. B. & M. 
199; North Ameri. 240; Franklin, Pa. 125; 
Manchester 41; N. Y. Plate Glass 18. Total 
$4,370. 

Sycks, J. M.; Germania 542; Delaware 342; Mil. 
Mech. 431; Western Assur. 113; German, Ill., 
$23; Fidelity & Casualty 206; Agricultural 
185. Total $2,442. 

Thruston, J. L.; Hartford 509; Western Und. 
225. Total $734. 

Brooks, C. L.; Queen $200. 

Nicholson, W.; Manchester 143. 

Ropp, J. M.; Springfield $124, 


1,263; Nat’l Conn. 
Girard 517; Aétna 33. 


Allen County. 


Lima—Duffield, F. E. & Co.; Caledonian 
101; Firemans Fund 33; German,W.Va., 420; 
London 169; Lancashire 232; Niagara 213; 
Sun 102; Union, Pa., 358. Total $1,626, 

Kemmer, O. F & Co.; German American 628; 
Germania 445; Hartford 1,276; Lon. & Lan. 
504; Manchester 528; N. Y. Und. 374; Prov. 
Wash. 320; Buffalo German 1,010; Fire Ass’n 
503: Roch. German 838; Continental 817; 
Westchester 872; Standard Acci. 880. Total 
$8,994, 

Landis, Wallace; Royal 911; Phoenix, Conn., 
944; Reading 288; Northern 391; Pacific 301; 
Commercial Union 407; Orient 484; Spring- 
field 219; Broadway 33. ‘Total $3,978. 

Phillips, J. H.; Agricultural 543; Merchants 
673; Girard 344; Williamsburg City 548; 
Home 2,56. Total $4,705. 

McComb, Wm., Jr.; British America 
New Hampshire 960; Western 644; Ameri- 
can, N. J., 1,449; Delaware 857; Phenix 934; 
Glens Falls 801; Western Und. 851; Security 
542; Imperial 170; Metrop. Plate Glass 100. 
Total $8,778. 

O’Connor & Son; 


1,468; 


Connecticut 2,066; Detroit 
311; Concordia 1,547; German, IIll., 1,279; 
Traders 501: Mil. Mech. 1,406; LL. & L. & G. 
1,094; National, Conn., 703; N. B. & M. 1,364; 
North America 770; Queen 1,181; Scottish 
Union 1,510; Mutual 471; Spring Garden 85; 
Travelers 2,235; Fidelity & Casualty 785. 
Total $17,608, 

Sullivan M. J.; Phoenix, Conn., 530; Pennsyl- 
vania 479; Reliance 346; Home 83; Fidelity 
& Casualty 219; N. ¥. Plate Glass 14. Total 
$1,671. 

Wallace. E. D. & Son; 


American. Pa., 477; 
Aetna 262; Hanover 72s. 


Total $1,468, 


Hardin County. 
Aenton—Ahlefeld & Andrews; Glens Falls 300; 
Manchester 120; Traders 100; Amer. Central 
100. Total $620. 
Carey, F. P.; Lancashire 4; St. Paul 75; Union, 
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Pa., 100; Orient 115; Standard Acci. 104. To- 
tal $487. 
Rhodes, O. E.; N. Y. Und. 651; Greenwich 112; 


Germania 821; National, Conn., 614; Royal 
138; Hartford %52; Westchester 262; Man- 
chester 44. Total $3,593. 


Rutledge, G. W. & Son; Lon. & Lan. 100; L. & 
L. & G. 621; German American 370; Spring- 
field 244; Commercial Union 414; Continen- 
tal $11; Home 642; Phenix 346; Caledonian 
423; Pennsylvania 269; Prov. Wash. 115; 
Phila. Und. 111; N. Amer. 269; Fire Ass’n 
351. Total $4,486. 

Pearce, J. M.; Aetna 257; Broadway 75; Con- 
necticut 979; Firemans Fund 214; National. 
Conn., 622; Norwich Union 102; Phoenix, 
Eng., 182; Phoenix, Conn., 263; N. B. & M. 
158; Reliance 512; Metropolitan P. G. 55, 
Total $3,499. 

Runnell, F. H.; Girard 17; Sun 12. Total $29. 

Sutermeister, G. & H. M.; Queen 454; German, 
W. V., 360; Concordia 282; Western 43. 
Total $1,139. 

Wallace, R. W. & Co.; N. W. Nat’l 641; 
wich Union 421; Grand Rapids 
mans Fund 328; Phoenix, Eng., 298; Reli- 
ance 106; Amer. Central 147; R. I. Und. 206; 
Phila. Und. 399; Equitable Life 609; Fidelity 
& Casualty 22; Union Casualty 108; New Eng- 
land Mut. Acci. 96. Total $3,706. 

Forest—Cook, E. H.; Hartford 287; Home 246; 
North America 228; National, Conn., 302; 
Phoenix, Conn., 372. Total $1,434. 


Nor- 
326; Fire- 


Dunkirk—M hon, Judson; German, II1., 237; 
N. ¥. Und. 12; North America 200; Aetna 


431; Royal G01. Total $1,481. 

Ada—McCoppin, E. E.; Royal 308; Union, Pa., 
310; Mil. Mech. 344; Home 462; N. W. Nat'l 
256; N. B. & M. 285; Security, Conn., 265; 
Hartford 28; Phenix 168; Lloyds Plate Glass 
13. Total $2,439. 

Hazlett, S. D.; Firemans Fund 62; 
Conn , 171; Pennsylvania 293; 
ica 283; Connecticut 446; 
Aetna 22; Com’! Union, 
$1,819. 

Delphos—Goette, Herman; Continental 246; 
Firemans Fund 271; Delaware 304; National, 
Conn., 187; German Amer. 112; Niagara 90; 
London 221; L. & L. & G.124. Total $1,556. 

Lindeman, John F.; Royal 691; Aetna 148. 
Total S838, 

Reeve, H. A.; Concordia 331; Grand Rapids 
380; Westchester 964. Total $1,677. 

Roloson, R. A.; Orient 2; Phoenix, Conn., 110; 
Norwich Union 182. Total $294. 

Stalkamp, Frank X.; Western, Ont.,540; North 
America 462; Reliance 57; Phila. Und. 149; 
Pennsylvania 248; Springfield 258; German, 
Ill, 1,l14; N. B. & M. 165; Mil. Mech. 1,183. 
Total $4,207. 

Bluffton—Call, H. J.; Royal 157; National. 
Conn., 200; Phenix 459; Hartford 394; Queen 
148; North America 264. Total $1,622. 

Spencerville—Bailey, J. N.; Northern 54; 
tional 255. Total $309. 

Miller, John J.; Connecticut 422; 
Lloyds Plate Glass 18. Total $502, 


National, 
North Amer 
German, II1., 360; 
Eng., Isl. Total 


Na- 


Aetna 62; 


Lucas County—Toledo. 
(Completing Toledo Returns Published May 13.) 


Allen. Declan; National, Conn., $2,927. 

Irving, John D. & Co.; Phoenix, Conn., 6,581; 
Williamsburg City 1,420; Newark 403. 

Kirschner, Chas. J. & Co; Agricultural 2,463; 
Man. & Mer., Pa., 122. 

McCaskey, Rob’t & Son; Firemens, N. Y., 270; 
Phoenix, Conn., 1,180; Fidelity and Casualty 
62. 

Merrill & Jackson; Firemans Fund 4,147; British 
Amer. 7,724; Manchester 4,457; Michigan 
3,577; Union, Pa., 1,794; Caledonian 5,390; 
N. B. & M. 6198; Mutual, N. Y., 2,382; Bos- 
ton Marine 887; Chicago 433.—AMarine, Brit- 
ish America 90; Climax 38; Orient 897; Ma- 
rine, Eng., 4,570; British and Foreign 125; 
American Surety 2,821; Employers Liability 
2.833, 

Squire, Hahn & App; Globe 2,810; Millers and 
Mfrs 1,950; N. Y. Fire 835. 
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AMONG CASUALTY MEN. 





THAT $25,000 SPRINKLER CLAI/1. 


U. S. Casualty Refases Payment on 
Famous Claim of Burnham, Stoepel 
& Co., of Detroit. 


The United States Casualty Company 
has refused payment on its $25,000 
sprinkler policy on the stock of Burn- 
ham, Stoepel & Co., of Detroit. As will 
be remembered, on July 4th, owing to 
the excessive heat, one of the heads in 
the sprinkler equipment opened, and 


about $75,000 water damage was done to 
the stock of the firm. An inquiry ad- 
dressed to the company as to the reason 
for refusal to pay brought a reply referr- 
ing us to the pleadings in the case. It, 
unforturately, was too lat? to secure 
these in time for this issue. We have, 
however, received Burnham, Stoepel & 
Co.’s side of the case which is as follows: 


The company refused payment on the 


| grounds that we had no watchman in the 
| building at the time of the bursting of the 


header. Our contention is that we were not 
obliged to have a watchman at the time that 


this accident occurred for the reason that 


| on the schedule of the policy the question is 


asked “Is there a regular watchman after 
working hours ?” 

We received no intimation from the com- 
pany at any time that this question applied 
to Sundays and as the accident occurred on 


| Sunday, July 4th, you can see for yourself 


just what the point is that the company is 
making. <As_ they accommodating 
enough to adjust the loss, their action is all 
the more strange to us. 


were 


From this we would understand that 
the company adjusted the loss and then 
changed its mind and decided to contest. 
It would hardly seem probable that this 
could be done successfully, if the letter 
It is plain, 
however, that if a watchman had been in 
the building not near the damage would 
have resulted that did; at the same time 
it would appear very unlikely that the 
company can escape liability on this 
point under the circumstances. The 
progress of the case will be interesting. 


Earles F. Holmes. 


E. F. Holmes, who left the Travelers 


| some time ago to become secretary of 


| 





the Inter-State Casualty Company of 
New York, has recently become a stock- 
holder and has also been elected a direc- 
tor of the company. The Inter-State, 
under Mr. Holmes management, has all 
the chances in the world for a brilliant 
future. 


Ohio Casualty Appointments. 


Following are the casualty and mis- 
cellaneous agency appointments made 
in Ohio since the last issue of THE On10 
UNDERWRITER : 





American 
Cincinnati. 
American Surety—Jameson & Davis, Piqua. 


Credit-Indemnity—A. B. Treat, 


Central Accident—G. A. Heath, Wauseon; 
B. F. Albright, Bryan. 
I. and O. Live Stock—Wall & Alexander, 


| Gallipolis. 


National Surety—Seney, Johnson & Fried- 
man, Toledo. 

New England Mutual—Simon Whitestone, 
Lancaster; R. L. Stoughton, Westerville. 

North American—R. L. Stoughton, Wester- 
ville; Frank B. Sayres, Wilmington. 

Provident Mutual Accident—C. G. William- 
son, Cincinnati. 

Preferred—E. H. Alexander, Gallipolis. 

U.S. Fid. & Guar.—Jno. Q. Waters, George- 
town; H. L. Wiggins, Hillsboro; D. K. Mc- 
Donald, Batavia; J. R. Bickley, Hamilton; J. L. 
Sayler, Eaton, F. B. Mills, Wilmington. 


Guarantors’ Plans. 


The work of securing the signatures of 
the policy-holders allowing the Guaran- 
tors Liability Indemnity Company to 


| change its name to the Guarantors Fi- 


nance Company is about completed. It 
is learned that the two chief branches of 


| the business to be conducted will be lia- 


bility and surety, the latter being a new 
undertaking with the Guarantors. 


Warren Case Appealed. 


The case of the John Hancock Mutual 


| against William Warren, was filed in the 








Ohio supreme court Monday, appealed 
from the courts of Delaware county. 
George E. Warren, son of William War- 
ren, was found dead in the road with his 
discharged gun beside him, shortly after 
he had taken out a large amount of life 
and accident insurance. The companies 
contested on various grounds, the prin- 
cipal one of which was suicide. The 
John Hancock case was decided against 
the company in the lower court. 


Robert Shean, secretary of the Com 
mercial Mutual Accident of Philadelphia 
died last week. 


A. M. Harbaugh, state agent for the 
North American Accident, has appointed 
J. W. McFeeley, of Columbus, formerly 
general agent of the Bay State Bene- 
ficiary Association. Mr. Harbaugh has 
removed his headquarters from Cincin- 
nati to the home office at Chicago. 


H. G. B. Alexander, probably the best 
railroad installment man with the Rail- 
way Officials’ & Employes’ Accident of 
Indianapolis, has gone with the install- 
ment department of the Aetna Life’s ac- 
cident department in New York City. 


A. O. Kaplan, general agent at Cincin- 
nati of the American Credit Indemnity 
Company, has resigned to take the gen- 
eral agency for several states of the Ocean 
Accident & Guarantee Corporation, in 
the territory until recently under Day & 
Wilson, who are now Ohio state man- 
agers of the Fidelity Mutual. E. G. 
Warman, special agent of the American, 
goes with Mr. Kaplan and the Ocean, 





























IN THE INDUSTRIAL FIELD 


Metropolitan’s Souvenir. 


The Metropolitan Life is distributing 
this week probably the most expensive 
and elegant souvenir publication of the 
many it has issued in commemoration of 
the various epochs and events in its 
brilliant career. It is known as the 
Souvenir Number of the Weekly Bulle- 
tin, the company’s paper for the inter- 
change of company news among its vast 
field force. 
some of the most superb half-tone en- 
gravings we have ever seen, and the 
work throughout is of the highest order. 
A noticeable point in favor of the work 
is that in the views of the various offices 
the officials have the good taste and 
modesty to allow the views to be taken 
without depicting themselves, and their 
portraits appear in a proper and separate 
place. George H. Gaston appears to 
have contributed more to the work than 
any one else, although the actuary, Mr. 
J. M. Craig was the author of the histor- 
ical sketch. A marked feature is the 
publication of the portraits and sketches 
of leading and successful superinten- 
dents, assistants and agents, and in this 
we find Ohio with even more than its 
share. Both Cincinnati superintendents, 
John Dolph and George H. Brown, are 
represented by well-executed engrav- 
ings, as is also J. J. Butler, superinten- 
dent at Dayton. Cincinnati West district 
has the honor of having no less than five 
of its assistants and agents in the list— 
Assistants W. E. Barron, Charles R. Flet- 
cher, and William Potts, and Agents Al- 
bert Gregory and J. W. Gulick. Cin- 
cinnati East has two agents, Andrew 
Reifel and Anthony Doering. Cleveland 
East has one agent, Charles Skene; 
George H. Rand assistant, and Christian 
Herchehode, agent, both of Dayton, are 
the other two Ohio men. 





“Ohio” Week. 

State Superintendent Bohl and W. I. 
Hamilton from the home office of the 
Prudential, have arranged for a ‘‘Special 
Ohio Week,” beginning Monday, Sep- 
tember 13th, when the united efforts of 
all the field-workers will be devoted to 
rolling up as large an-amount of new 
business as possible. Great things are 
expected. 


Ohio Prudential [en Meet. 


All the Ohio superintendents of the 
Prudential met at the Chittenden, Co- 
lumbus, Saturday, at the call of State 
Superintendent Henry Bohl, and W. I. 
Hamilton, from the home office. The 
object was social intercourse and busi- 
ness conference, and everything went off 
according to the program. The follow- 
ing were those present: W.I. Hamilton, 
from the home office, atid Hon. Henry 
Bohl, of Columbus, state superintendent; 
E. J. Nealy, Columbus; F. G. Harvey, 
Cleveland; John A. Strang, Cincinnati; 


The book is illustrated by | 
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P. Zimmer, Cincinnati; T. J. Stewart, 
Toledo; Wiiliam T. Nuttall, Dayton; J. 
R. Pohe, Chillicothe; Alfred Hill, Ham- 
ilton; Willis Farrand, Canton; Ed- 
ward Noonan, Lima; J. E. Sincock, 
Zanesville ; S.C. Johnson, Youngstown ; 
T. E. Francisco, Steubenville; N. Mor- 
gan, Mansfield; O. N. Sampson, San- 
dusky. ‘ 


New Shoes and Accidents. 

The Preferred Accident’s paper, /v- 
demnity, gives the following regarding 
“new shoes” as a factor in accidents: 

John Fogarty of the firm of Winston Bros., 
contractors, of Minneapolis, Minn., was in 
charge of the work of grading a roadbed ona 
branch of the Great Northern Railroad, and 
while walking from one flat car to another 
stepped on the iron apron, slipped and fell 
between the cars, the wheels passing over 
both legs a little below the hips, the injury 
resulting in his death ina few hours. Mr. 
Fogarty stated after he was hurt that his 
new shoes were the cause of his accident; 
they were awkward and slippery. Heclaimed 
that if he had had on his old shoes it would 
never have happened. His wife was paid 
the $5,000 for which he was insured. This is 
the second claim paid within a twelvemonth 
the the can 
attributed to new shoes, the other one being 
that of Paul Flesher of Elkhorn, W. Va., 
who, in attempting to climb to the summit of 
Pinnacle Rock, slipped, lost his footing and 


where cause of accident be 


fell over a precipice. 


Frame Barns. 
(1. M. Magill’s *‘Occasional,”’ 

No class of risks has produced such 
unsatisfactory results during the past 
five years as frame barns, and the atten- 
tion of agents is directed thereto. Here- 
after when such risks are offered w/th- 
out dwellings, let them be declined; and 
with dwellings, rates should be at least 
50 per cent. higher than the dwelling 
rate. 


Among the Mutuals. 


There is said to be some talk in To- 
ledoof organizing a Saloon-mens Mutual, 
to insure only saloon-keepers. 

Hon. Henry Bohl of Columbus, state 
superintendent of the Prudential Life, is 
a member of the Board of Directors of 
the Ohio Mutual of Salem. 


There are seven thoroughly reliable 
mutuals in Ohio doing a general business. 
They are the Richland of Mansfield, Ohio 
of Salem, Central Manufacturers of Van 
Wert, Mansfield of Mansfield, Knox of 
Mount Vernon, Western of Urbana, and 
Merchants & Manufacturers of Mans- 
field. 

The German Mutual of Cincinnati, do- 
ing business in Hamilton county, has 
cash assets of over $400,000. With this 
company it is not a question as to who 
can can be got to insure, but whether the 
company will accept the risk. A man 
feels lucky after he has been accepted 
by the German Mutual. 


| legal reserve, 


| ing from 


|} section 
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The Western Mutual, recently trans- 


ferred its Bellefontaine agency from 
Cory L. Lane to Corry & Arnold. In 


the break-up of Mr. Lane’s agency the 
Richland also transferred to Frank De- 
frees. It is understood all the mutuals 
escaped loss almost entirely, which can- 
not be said of all the stock companies. 


It is stated that the recent re-rating by 
the Ohio Inspection Bureau of Mount 
Vernon and Mansfield was principally to 
lower rates on the preferred classes, 
which are said to be about all in the 
mutuals, leaving poor pickings for the 
stock companies. It is understood that 
no mutual companies are now subscrib- 
ers to the rating bureau. 


THE STRUGGLE COMMENCED. 
(Continued from page 8.) 


less than stock and mutual companies to 
attract business, and yet large enough to 
create a surplus having the semblance of a 
from which annuities, cash 
surrender values and so forth may be prom- 
ised with 


a plausable show of ability to 


redeem. 

It is of the very essence of insurance that 
the definite sum guaranteed shall have a 
corresponding legal reserve to sustain it. 
As a matter of fact there can be no definite 
sum absolutely promised without assuming 
a corresponding liability of reserve. The 
laws of Ohio do not require of an assess- 
ment company that it shall maintain a re- 
serve of any kind. Its doing so is merely 
voluntary, and not obligatory. 

Doubtless purely assessment companies 
have a useful sphere. It is not my business 
to compare the relative merits of the three 
systems herein mentioned, but I cannot fail 
to take heed of the actual unfortunate ex- 
perience of many assessment companies that 
have promised their patrons more than they 
could perform, and more in my judgment 
than the law permitted, and the great num- 
ber of people that have suffered are suffer- 
their mistaken faith in such 
promises. 

Following my view of the law I have con- 
cluded to license no more companies under 
3630 having the features herein 
pointed out, until the question is passed on 
by the Supreme Court, and your application 
is therefore refused. 


Dipn’t Know It Was LOADED. 


bicycle 


Leave a 
man and a alone together 
enough and something simply is bound to 
This the last Sunday 
with John L,. Shuff and a bicycle he borrowed 
to ride between Maysville and Cynthiana, 


Kentucky, on one of 


long 


happen, was case 


his periodical trips 
There is a poor train connection for 
Cynthiana at Maysville, and he conceived 
the idea of utilizing a wheel to save time. 
Of course John wishes he hadn’t been 
so rash, but that is all over now and he is 
making the best of it. John’s boyhood home 
is in Cynthiana and every little while, to 
prevent himself becoming too hardened in 
the ways of sin and the world, (including 
the life insurance business,) he takes a run up 
home, goes to the little church on the hill and 
otherwise fittingly repents of his hard life 
and recalls the brighter and purer days of 
his childhood. But all this is away from 
the point. 

The fact is there 
road 


home, 


is a hill on the direct 


between the two ancient Kentucky 
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towns, in real point of fact there are several 
hills; but there is one particular Hill that 
we now refer toand that will probably live 
in John’s memory even as do his Sunday- 
school hymns, and the prayers he learned 
upon his mother’s knee. This particular 
Hill is steep and long and lies midway be- 
tween C. and M. John narrates that he was 
riding along smoothly, hardly even noticing, 
in his preoccupation and enjoyment of the 
rural sights and sounds, that he had reached 
The Hill, and in fact was already half way 
down before he realized it. Just as he came 
to, so to speak, his foot slipped the pedal (he 
was really going quite fast already) and he 
then began to make better time than he ac- 
tually cared about; however, it would do no 
good to feel much worried, and he be- 
lieved he was still reasonably safe. He 
noticed a top-buggy some hundred yards 
down the hill, the horse painfully toiling 
towards him, but he was not just then ap- 
prehensive of that; there would be plenty of 
room for them to pass each other side by 


side. The fact is, however, by the time he 
neared the buggy he was going so 


fast (his cyclometer registered at the rate 
of one mile and three furlongs a minute) 
all he could think of was to hang on, let 
alone guiding the wheel. In a short time 
the wheel had got completely from his con- 
trol and was rearing and plunging about, 
from side to side, like a ship at sea. To make 
the account short, as John puts it ‘‘the buggy 
wouldn't get out of the way, and hecouldn’t, 
so there was nothing for it but a collision,’ 
and a collision he entered into, it must be 
admitted with reluctance, but still—entered. 
The very first crack out of the box he de- 
scribed a double-jointed, back-action somer- 
set over the hood of the buggy, and all he 
remembers after that was looking over the 
top of the next hill as he reached his highest 
point. For the rest he relies on the state- 
ments of others. Two pedestrians who hap- 
pened to be near say he hit the ground once, 
bounded, and then floundered over in a vain 
attempt to grasp the curbstone with both 
arms. This was an unwise procedure on his 
part, for by putting out his arms he was 
thrown off his guard for an instant, and the 
curb, taking advantage, bounded up, feinted, 
and then slugged him for a welt reaching 
from between his eyes down the length of 
his body. This actually floored John, and 
he was at once rendered hors de combat. 
When he revived, he was bleeding like a 
stuck pig from a ghastly cut on his lip, and 
besides had a sprained thumb, which 
promised to develop beautifully, a dirty 
bruise on his forehead, and a lot of skin 
peeled off his arms, in addition to a few 
body blows. John, game boy that he was, 
nevertheless insisted on resuming his ride, 
and when assisted to rise found his machine, 
without a scratch, standing by the curb, 
where it had wheeled itself after he deserted 
it to take his ‘aerial flight.’’ The buggy, 
the by-standers told him, had gone right on, 
apparently none the worse for the encounter. 
Checking over the items of his anatomy and 
finding them in as good condition as the 
circumstances warranted, he mounted 
his bike and rode four miles to Maysville 
to get a doctor, and in time to catch a train 
for Cincinnati. Talk about pluck! Even 
his illustrious “‘initial-sake’’ John L. Sulli- 
van, of glorious memory, had no more. 

When John walks, or limps, down the street 
now, it is Klondyke nuggets to toothpicks he 
meets some alleged friend lying in wait to 
hear all about it ‘‘from his own lips.” 

Until the airships come into general use, 


John swears he will not even look at a bi- 
cycle again, if he can help it. 
ONE ON SAGE. 
It is wonderful how fast fame travels 


these days, and Walter H. Sage, of Colum- 


bus, of the German American and German 


Alliance is now willing to testify to this, 
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A month ago if some one had told him that 
his name and fame were as well known in 
the little lumber town of Garth in the Upper 
Peninsula of Michigan, just over the Wis- 


| consin line, as in Wellington or the north 


| side of Columbus, he would have smiled that 


inscrutable smile of his and called the bluff 
--if it took his last chip--we mean breath, But 
things are different now and W. H. is going 
round with a crushed plume and a dazed air, 
presenting as his only defense the following 
letter, received from an enterprising genius 
in Garth, written on a couple of old billheads 
and a piece of wrapping paper, applying for 
the Garth agency of the ‘‘Yellow Kid.”’ 

My dear Sir :— 

Iam herin considerble up here of the won- 
derful liberal things you & your young 
“Co” do be doing in Ohio and I now write 
you to know if there is any chance to geta 
Agency of your Coin this village. I dont 
know the regular Genl Agt for Mich and I 
am told by my most influential friends that 


| he aint no comparison to you in doin the 








right thing to worthy people, no how. so I 
write you about this plan & to see if Ican 
get agency in this place. its the village I 
mean is growin right along—there is several 
bldgs here now and more comin the ground 
is nearly all covered with bldgs but there is 
room on the water and the water foundations 
will be best fire risks of course. What dif- 
ference do your Co make in rate - The gen- 
eral rates here are to high everybody says 
the regular Trust Co’s are bleedin the people 
I understand you have been known to break 
away from the gang and go it alone once in 
a while—do you think you could stand a red 
hot fight in this place. I am looking for 
some Co what has nerve & is managed by a 
Genl Agt what has some sense—our fire 
Dept in this place is the best in this County. 
We have 3 private cisterns—1 well—plenty 
of rain besides the regular Little De Noquet 
Bay—15 ft of 1% hose & 2 buggy washers. 

If you conclude to come into my office I 
will push you to the front—I am a hustler 
from way-back. Icant play no “Organ” & 
never wrote no history of Columbus but I 
can do the biz if lam backed up in this place. 
let me here from you toonce & make a happy 
man of 

yours truely 
“ELI PuSHEM”’ 

PS. If you dont want a cinch of the hull 
thing give your most intimate friends a tip 
—I am told you have some friends. 


E. P. 





WANTED. —A Special Agent for the Ohio 
Field by a Stock Insurance Company estab- 
lished in the State for many years. None 
but an experienced Adjuster with a wide 
acquaintance in the State need apply. 


Address, ‘‘ INSURANCE,”’ 


Care of OHIO UNDERWRITER, 
Box 274, CINCINNATI. 


WANTED. 
GENERAL AGENT FOR TOLEDO. 
Address, Manager OHIO BRANCH, 


CANADA LIFE ASSURANCE CO., 
CLEVELAND, OHIO. 


NEW YORK UNDERWRITERS AGENCY 


ESTABLISHED 1864. 
Local Acents in all Prominent Localities In the 
United States. 
Office: 100 William Street, New York. 


A. & J. H. STODDART, General Agents, 





| 


| 








PROMINENT AGENTS. 





MyYyRON C. LONG 
INSURANCE. 
Manager 


ENGLISH-AMERICAN UNDERWRITERS, 
AETNA LIFE INSURANCE CO. 


(ACCIDENT DEPARTMENT) 


23 to 26 Carew Building, Fifth and Vine Sts., 
"Phone 2153. CINCINNATI, 0. 





H. C. MEAD, 


Manager Southern Ohio 


THE SEGURITY TRUST AND LIFE INSURANCE CO., 


St. Paul Building 


Cincinnati. 


H. N. RENO, 


District Agent 


“STANDARD ACCIDENT INSURANCE CO., 


500 Johnston Building, 


CINCINNATI, OHIO. 


COLLIN FORD, 


Manager 
AETNA LIFE INSURANCE COMPANY, 
ZETNA BUILDING, 413 VINE ST., 


CINCINNATI, OHIO. 


NELSON J. EDWARDS, 


Manager for Southern Ohio. 


PREFERRED ACCIDENT INSURANCE CO. 


111 East THIRD ST., CINCINNATI. 


THE 


North American AccidentAssociation 


OF CHICAGO. 


The Second Largest Accident Association in the 
United States. 


Established I! Years. Surplus Fund $50,000. 


A. Lo Law Suit since the Company started. Weekly In- 
NOT Prorated in Cases of Concurrent Insurance. 
PARTI L DISABILITY. 


LOCAL MEN WANTED THROUGHOUT OHIO. 


A. M. HARBAUGH, State Agent, 


FETNA BUILDING, CINCINNATI. 


$24.00 per week for Accident 


ACCORDING TO OCCUPATION. 


‘$6. OO per week for Sickness 


ACCUMULATED FOR AGE. 


‘The National Masonic Provident Ass'n 


MANSFIELD, OHIO. 


| The only Company that has ever made a continuous 
success of the sick benefit business, 
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bbe THEE BEST LABEIS MADE. 
Bic Four” 
ROUTE. THE OHIO UNDERWRITER 


BEST LINE TO AND FROM 
TOLEDO AND DETROIT. 


att Petsus tr mncatgee GUMMED POLICY LABELS. 


CHICAGO. 


“White City Special.” ANY SHAPE OR STYLE. 
Best Terminal Station. NOTE THESE PRICES: 
ST. LOUIS. = 
Avoiding the Tunnel. In Red or Blue. In Gold or Silver. 
BOSTON. 1,000 $2 75 1,000.... $3.75 
Wagner Sleeping Cars. 2,500 3.75 2,500 5.50 
NEW YORK. 5,000... 5 50 5,000 7.50 
Buffet Parlor Cars, Wagner Sleeping Cars, Private Com- 10,000 9.00 10,000 12.50 


partment Cars, Elegant Coaches and Dining Cars. 





Special prices quoted on larger quantities. 


Be sure your tickets read via “‘ BIG FOUR.” . : . , 
one. sai In ordering make copy full and exact, enclosing sample of label desired for style. 


E. 0. McCORMICK, D. B. MARTIN, ie : 7 7 
Passenger Traffic Mgr. Gen, Pass. & Tkt. Agt. SEND FOR FREE SAMPLES. THE OHIO L NDERWRITER co. 


CINCINNATI, O. 





CINCINNATI. 








STANDARD OHIO MUTUAL FIRE COMPANIES. 


Incorporated 1876 


Richland OHIO MUTUA meni 


Mutual Insurance Company, 
OF SALEM, OHIO. 
MANSFIELD, OHIO. 


Assets Of the State Mutuals the Ohio Mutual ranks third 

ae as to size and assets, and among the first as to 

DIRECTORS: J. H. Cook, N.S. Reed, J.M. Waugh, H.R. Smith, J. W.Jenner, | BSOO,OOO. prompt and satisfactory adjustment of losses. 
G. A. Clugston, H.C. Hedges, W. W.Cockley, A.C. Cummins. 


Assets, $1,641,484.07. Purely [lutual. Business confined to Ohio. 


J. H. COOK, President. R. SMITH, Secretary. Extra hazardous, frame row and farm property excluded 


J. R. VERNON, See’y. 


1s-ik§G. ISD. 


The Western Mutual Fire Ins. Co. IWENTY-FOUH YEARS on. 


URBANA, OHIO. 


Writes Ohio Business Only, strictly on the Premium Note Plan. The Mans eld Mutual 
“» HALF-A-CENTURY | Lh 


Shows that its members have obtained 


Fire Insurance Co. 








RELIABLE INSURANCE, J. W. WaGNer, President. OF MANSFIELD, O. 
SOUND INDEMNITY, J. M. Cook, Secretary. 
REASONABLE RATES, 
Total Available Assets $484,650.58. 
. VERY LOW COST, Net Cash Surplus 812,909.61. 
Averaging only 4% per cent. for last twenty years. 
a ae ee | , . . 
LOSSES PROMPTLY ADJUSTED AND PAID. Transacts an Agency Business in Ohio, 
W. R. ROSS, Pres. WILSON BALDWIN, Sec’y. JOS. S. CARTER, Gen’! Agt. 
Incorporated April 17, 1876. Began Business October 2, 1876. | OnIO ONLY: 
THE 


[Merchants and filanufacturers 
Lenen Gianwechners Motos) eis mene onl 


VAIN WERT, OHIO. | OF MANSFIELD, O. 
| 


Premium Notes $369,589.95. ee The “M. & M.” has conducted a successful Business for twenty- 


Total Cash Assets $99,379. Net Cash Surplus $54,523. | OMe Years. 


L. J. Tracy, M. E. Douglas, 
J. S. BRUMBACK, President. F,W, PURMORT, Secretary. President, Secretary. 
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ORGANIZED 1867. Members’ Safety Fund 


81,000,000. 


HARTFORD LIFE. INSURANCE COMPANY, 


HARTFORD, CONN. 


Sells all Desirable Forms of Up-to-date Contracts. | | 


Ten-Year Renewable Term Policies. 
Ten-Year Non-Renewable Term Policies. 
Twenty-Year Option Policies. 
Twenty-Payment Life Policies. 
Seven-Year Distribution Policies, ete. 


E. B. SAYERS, Central Manager, Chamber of Commerce Building, 
Cincinnati, Ohio, will pay the largest brokerage for surplus lines; also | 


makes renewal contracts with reliable men. WRITE HIM. 


THE 


MUTUAL LIFE, or wemrucn 


Hon. CHAS. D. JACOB, President. 
WM. W. MORRIS, Secretary. 


GEO. W. MORRIS, V-President. 
DAV. MERIWETHER, Treas. 
Home Office, - = Louisville, Ky. 
Assets December 31st 1896 

Surplus, 4 per cent 

Surplus, 4% per cent. 

Total Death Claims and Endowments Paid 


253,871 60 

418,871 60 

wataie 2,785,793 64 

8200,000 in Bonds deposited with the State Treasurer for the 

Benefit ofall Policy-holders. All claims paid promptly upon receipt 
and approval of proot of death. 


The State Life 


Insurance Company, 


INDIANAPOLIS, IND. 


While organized and operated as an assessment company under assessment laws, 
THE STATE Lire INSURANCE COMPANY adopted at its organization the scientific 
premiums and mathematical reserves of the old line system, and the emergency 
clause and limited expense fund of the assessment system. In thus combining the 
best features of both systems and eliminating the weaknesses of each, the Company 
claims the distinction of having developed a more perfect system than either, and to 
have reached the acme in fundamental construction of a superior Life Insurance 
Company, embodying elements of perpetuity and strength not found united in any 
other. 


tes’ Correspondence solicited with first-class Life 
Insurance Men. 


——_———THE 


Western and Southern 


LIFE INSURANCE COMPANY, 


OF CINCINNATI, OHIO. 


PAID-UP CAPITAL, . 4 ° $100,000.00. 


FRANK CALDWELL, President. 
W. J. WILLIAMS, Secretary. 


we GOOD LIVE AGENTS WANTED. 





$2,703,032 12 | 





| Surplus to Policyholders, 


JAS. C. JOHNSON, PRESIDENT. Oo. S. WELLS, SECRETARY. 


OHIO FARMERS surance 


COMPANY. 








54 ai aft 2 ale Oe 





Ca ully In iA 1 J l 1897 $1 t 5 / i 

reserved as or UY p ) 
Reserve re-in ance, $ 300, 6 
Reserve for Lo 4 72 O 
Net Ca Surt Sy 11 ii 15 
Tot al, $1, )4 tO / 1 





ORGANIZED IN 1848.—— 


1897. 


DD INSURANCE 


BROADWAY CoMPANY.. 


OF NEW YORE. 


Assets enews eeeaext se eeee . $280,318.00 
Capital 200,000.00 
Net Surplus 58,037.00 


G. W. POHLMAN, General Agent 


FOR OHIO. 
No. 21 E. THIRD STREET, CINCINNATI, O. 


Cc. B. FUNSTON, Special Agent, 
Columbus, Ohio. 


Pie sic 
Policies, “# eident $u5 rts Commissions, 


OF NEW YORK. 








The Best The Best 





ACTIVE AGENTS WANTED. 


KIMBALL C. ATWOOD, SEC’y 
256 and 257 Broadway, - NEw YorRK. 


ASSETS, over ° e BEOOLOOO 


203,000 








